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Twig Bent, Tree Inclined 

Ford Has Right Idea 
Safe Driving, Safe Roads 

American Merry-Go-Round 


By 
Chris Sinsabaugh 





ITE LEE OE ILLITE, TN 


EACH ’EM when they’re young, 

it seems to me, is the logical step 
to take in the cause of highway 
safety. And the Fords pere et fils 
(father and son to you), have 
taken such a step with the recently | 
organized Ford Good Drivers) 
League, which already has_at- 
tracted nationwide attention. Mem- | 
bership recruiting among the youth 
of America has been comparatively 
easy since that history-making 
luncheon at Dearborn a month ago, 
when Edsel Ford outlined the big 
idea — making better, safer drivers 
of boys of high school ages. | 
Through the increased interest in | 
safe driving among the public at 
large that naturally follows, our | 
driving manners will be improved. | 
Incentive to get behind the wheel | 
and learn correctly the art of driv- 
ing is found in the announcement 
of an appropriation of $30,000. In 
this are included a first prize of a 
$5,000 university scholarship, with 
a second prize of a $2,000 univer- 
sity scholarship, as well as cash 
for minor scholarships. 

ES * x 


AMERICAN YOUTH cannot com- 
plain of the interest shown in 
them by the automobile industry 





over the years in unselfish support | 
of the manufacturers in teaching | 
the boys how to use their hands | 
and secure educations that will | 
enable them to get a start in a 
business way, following the train- 
ing furnished them gratis by sev- 
eral of our big corporations. Gen- 
eral Motors, Chrysler and Ford 
have long maintained free schools 
where young lads are able to qual- 
ify as mechanics and at the same 
time earn wages that enable them 
to live while they learn. 
ES * * 

_AND THERE ARE two other 
instances I would like to bring to 
the attention of readers of the | 
column. Fisher Body for seven 
years sponsored the Fisher Body 
Craftsman’s Guild with the idea of 
living boys of high school age a| 
thorough training in craftsman- 
ship, which apparently had become 
almost a lost art. Scholarship 
awards were made for those who, 
Unaided, could build miniature 
‘apoleon coaches. Winners were 
awarded according to the merit of | 
the coaches they built. In one of | 
the later annual contests a sepa- | 
tate division was created for 

(See SPARKS, Page 15, Col. 1) 
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influence of War 


On Future Market 


Is Still in Doubt 


‘Second Ten-Day Period 


Expected to Reveal 
Little Change 


By William C. Callahan 
Managing Editor 


DETROIT.—With sales for 
the first 10 days of the cur- 
rent month running about 10 
percent above the same pe- 


riod in April this year and 46 | 


percent over the same _ period 
in May a year ago, the industry is 
anxiously awaiting the report for 
the second 10-day period to see if 
war scares from Europe are affect- 
ing the market. The current blitz- 


| krieg did not get underway until 


about May 9, and four or five days 
were required to tell which way the 


|fortunes of war would flow. 


Up to now, factory sales chiefs 
report that there have been no 


| cancellation of orders as the result 


of the increased fury along the 
western front in France, Belgium 


Holland, dt e t that | nice! 
— ee, oe ae ae = |States supply of this commodity is 


the second 10-day period will con- 
tinue at about the same rate as 
the first 10 days. Dealers, on the 
other hand, are increasing their 
efforts to move used cars as is 
evidenced by the heavier used car 
campaigns being carried by daily 
newspapers. 


In spite of this, however, used | 
| car stocks have been showing some 


increase but are acute only in 
isolated sections. Developments in 
Washington during the past week, 
which may place the burden of re- 
armament activity on the automo- 
bile industry, may result in a cur- 
car production 
which would naturally bring about 
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THIS DIESEL-POWERED airplane, 
berson Engine Co., Dallas, is to be manufactured by 


Chicago suburb. Left to right, J. S. 
and S. A. 











a Stinson four-placer built by the Gui- 
Buda Co. of Harvey, 
Dempsey, president of Buda company, 


Guiberson, president of Guiberson company, inspect the airplane. 


U.S. Seeks Rubber Sources; 
Five-Month Supply on Hand 


DETROIT.—Sharp break in the 
prices of crude rubber last week 
brought this commodity into the 


limelight as one of the essential | 


sinews of modern warfare. United 


now estimated at equivalent to 

about five months’ needs. 
Germany’s complete domination 

of Holland, whose colonies supply 


|the majority of U. S. rubber, has 


raised some worry here as to the 
continuation of that source of 
supply. Consideration is being given 
to developing sources in South 
America, but how quickly such a 
plan could be effected is difficult 
to say. Indications late last week 


| were that Germany has not been 


able to control Dutch colonies, 


| despite its control of the mother 
|ecountry and until that occurs the 


U. S. source of rubber supply will 


an increase in the value of used | remain intact. 


cars later this year. 

In 1917 and 1918, however, the 
industry was able to supply the 
normal needs of the domestic mar- 
for new cars and _ trucks, 
(Continued on Page 2, Col. 1) 
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Prices last week broke to around 
19 cents, after having reached a 
peak close to 25 cents per pound 
earlier this year. The United States 
normally uses about 55 percent of 
the total world’s output and about 





1939 Fuel Sales Rise 5.8% 


To 20,638,000,000 Gallons 


Special to Automotive News 
WASHINGTON. — Consumption 


of gasoline in motor. vehicles 


throughout the United States last | 
| Public Roads Administration. 


Progress Being Made 
On Pan-American Road 
CHICAGO. — Confirmation has 
reached the Chicago Motor Club 
that 1,119 miles of pavement and 
761 miles of all-weather highways 
have now been completed in the 


span of the Pan-American roadway | 


between Texas and the Panama 
Canal. 

Of the complete Inter-American 
road to Panama City, 58 percent 
is now finished and open to traffic 
the year 'round. In addition, 648 
miles of dry-weather roads have 
been constructed on the same route 
in seven Latin-American countries. 





year rose to 20,638,000,000 gallons, | 
increase of 5.8 percent over | 


an 
1938, according to statistics an- 
nounced last week by the Federal 


Based upon figures from all the 


states, the report shows that state | 
in- | 


gasoline tax collections, plus 
spection and dealers’ license fees, 
fines and penalties, aggregated 
$822,013,000 last year against $772,- 
060,000 in the preceding year. 


The average state gasoline tax | 
was 3.96 cents per gallon last year, | 
the same as in 1938. Rates ranged | 


from to 2 to 7 cents. 


The greatest increase in gasoline | 
consumption was reported by West | 


Virginia, with 12.3 percent more 
gallons last year than in 1938. Only 
two states showed decreases - 
Kansas, 0.9 percent, and North 
Dakota, 3.6 percent. 


|75 percent of this goes into tires. 
| About three months’ supply of tires 
are now on hand. 


Reasons given for the break in 

| rubber prices are: 

Heavy offerings by dealers here 
seeking dollars to convert Dutch 

guilder contracts for rubber await- 

ing shipment on Far Eastern 

wharves into dollar contracts; 


2 the recent run-up of the com- 
modity to a high for the year; 

Involvement of more nations in 

the European war the past few 
days—rubber is a strategic war 
material, but its consumption in a 
country declines when that nation 
goes to war, for peace-time uses of 
rubber are far larger than war- 
time uses; 


A further increase in United 

States stocks of rubber, made 
public today, to around five months’ 
supply, the biggest stocks in this 
country since last July. Last No- 
vember, rubber stocks in 
country equalled less than two 
| months’ needs and since then they 
| have been steadily rising. 


Standard Oil of New Jersey has 
the right to manufacture Buna-S, 
|a@ synthetic rubber now used for 
|tires in Germany, but as yet this 
| product has not reached a produc- 
| tion stage. 





The Top Ten 
PASSENGER CARS 
First Ten in Registrations as 
Reported in AN Today: 
1940 1939 
Pos. Make Pos. 
1—226,038 Chevrolet 163,263— 
2—148,446 Ford 125,127— 
99,649— 
54,164— 
39,607— 
52,677— 
36,883— 
19,028— 


3—113,744 Plymouth 
4— 72,329 Buick 


5— 57,090 Pontiac 
6— 55,969 Dodge 
J— 49,874 Oldsmobile 
8— 26,200 Chrysler 
|| 9— 25,294 Studebaker 12,960—12 
10— 22,644 Mercury 15,078— 9 
Total All Makes 
891,743 689,951 
For complete standings of 
makes see Page 11, 
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Industry Is Set 


To Take Lead In 
Rearmament Plan 


‘Ready to Contribute Much 
to Mechanized War 
Equipment Needs 


By William C. Callahan 
Managing Editor 


| DETROIT.—First in peace 
‘and first in war, the auto- 
| mobile industry seems des- 
|tined today to take its place 
in the vanguard of industries 
co-operating in the vast United 
States rearmament program, called 
for by President Roosevelt last 
week. Of the $786,000,000 to be 
spent in rehabilitating and equip- 
ping U. S. military forces, a major 
portion will be spent in motor ve- 
hicle plants in Detroit and vicinity. 


With production facilities capable 
of turning out 83 percent of the 
world’s automobile production in 
the past, the automotive industry 
is geared to almost immediately 
|turn its efforts to the production 
|of needed war material. Its plants 
can contribute to the output of 
|trucks, airplanes, tanks, tractors, 
|artillery, machine guns, mosquito 
|boat fleets and transport units, as 
| well as actual munitions. 


Naturally, no definite orders have 
been issued to the car makers as 
| yet, but the industry is standing by 
|ready to do its part as quickly as 
| Congress concurs in the President’s 
| position by making needed ap- 
| propriations. 

At the Ford plant in River 
Rouge, the government has made 
a survey which reveals that, as 


quickly as steel can be rolled, units 
(Continued on Page 9, Col. 1) 


Steel Rate Up; 
_ Spread of War 
Seen Sales Aid 


YOUNGSTOWN, O.—Youngstown 
district steel operations were up 
another three points to 53 percent 
last week. Carnegie-Illinois Steel 
Corp., benefitting substantially from 
its action in rescinding price cuts 
and announcing third - quarter 
prices, added a blast furnace and 
another open hearth at its Ohio 
works, and one open hearth at 
Farrell. 

American steel markets in the 
Netherlands and Belgium will be 
affected adversely by the spreading 
| of war, but the requirements of the 
| Allies will be accentuated, major 
| operators indicated. 

“Since buyers already have fairly 
large inventories and unchanged 
prices are in immediate prospect, 
there is less occasion than prevailed 
|last September for future coverage 
in anticipation of effects of the 
European situation,” a major oper- 
ator said. 

“Nevertheless, it seems probable 
that stocks will not be permitted 
to decline as far as might have 
occurred had the foreign stalemate 
continued. A further increase is 
indicated for the coming week.” 
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War’s Influence on Future 


Market Is Still in Doubt 


(Continued from Page 1) 


despite its war effort. The total 
number of cars in use increased 42 
percent in 1917 and 23 percent in 
1918. 

This condition is likely to be re- 
peated in future months. With the 
present complained-of pressure on 
dealers removed, due to the fact 


Eastern Truck 
Operators Set 
Huge Merger 


NEW YORK.—Formation of 
Transport Co, a Delaware 
corporation, to merge _ trucking 
companies operating from Maine to 
Georgia, in Tennessee and as far 
west as Pittsburgh, was announced 
Thursday by.B. M. Seymour, presi- 
dent. The company will be capital- 
ized at about $25,000,000. Its sub- 
sidiaries had gross earnings of 
about $40,000,000 and a net of $3,- 
000,000 after taxes in 1939. 

The new company is to sell about 
$12,000,000 of common and $100 par 
convertible preferred stock through 
a syndicate headed by Kuhn, Loeb 
& Co. A substantial amount of 
these stocks is to be issued to the 
owners of the merging companies. 
Applications for approval of the 
acquisitions are being filed with 
the Interstate Commerce Commis- 
sion. 

Seymour is president of the 
Terminal System, Inc., and _ the 
Yellow Products Corp., both form- 
erly controlled by the General 
Motors Corp., now independent. 
Mark W. Potter, former member 
of the ICC, has been temporary 
president of the Transport Co. 
Charles E. Cotterill is general 
counsel and Coverdale & Colpitts 
are its consulting engineers. 


Among the operating companies 
to be included in the new organi- 
zation are the Horton Motor Lines 
of Charlotte, N. C.; Consolidated 
Motor Lines, Inc., of Connecticut; 
Barnwell Brothers, Burlington, 
N. C.; Arrow Carrier Corp., Pater- 
son, N. J.; Brooks Transportation 
Co., Inc., Richmond, Va.; York 
Motor Express, York, Pa.; Motor 
Haulage Co. Inc. New York; 
Super Service Co., Nashville, Tenn.; 
Kirby & Kirby, Trenton, N. J.; 
Mundy Motor Lines, Roanoke, Va.; 
Branch Transportation Co., New 
York, and Transportation, Inc., At- 


lanta, Ga. 
Sales 


Nash May 
Show 60% Gain 
Over Apr. Period 


DETROIT.—W. A. Blees, general 
sales manager of Nash Motors, re- 
ports that domestic sales of new 
Nash cars during the first 10 days 
of May increased sharply above 
seasonal expectations, rising 59 
percent over the comparable pe- 
riod of last year. 

Sales during the period were also 
nearly 60 percent above the pre- 
ceding 10 days. He said shipments 
of convertible sleeper equipment 
are now running at the highest 
rate since the introduction of the 
bed-in-a-car. 

Unit sales during the first 10 days 
of May, Blees reported, totaled 2,- 
560, as compared to 1,609 units dur- 
ing the comparable 1939 period, and 
1,617 units during the last 10 days 
of April this year. 


that production will be limited 
definitely to consumer needs if the 
industry puts its first effort on 
building war machines, the retail- 
ers should have a real opportunity 
to improve their position since this 
will become a sellers’ rather than 
a buyers’ market. Naturally, the 
heavy expenditures connected with 
putting the U. S. on a wartime de- 
fense basis will add employment, 
which will bring an increased de- 
mand for both new and used cars 
with the supply of each auto- 
matically reduced. 

Sales during this particular pe- 
riod also have a direct bearing on 
1941 plans, which naturally will be 
somewhat indefinite as the result 
of the rearmament program. If 
sales continue heavy now, it is 
possible that 1941 plans can be ad- 
vanced, whereas a slowing of sales 
now might retard the future pro- 
gram in order to give dealers an 
opportunity to work off present 
stocks. 

So far as prices are concerned, 
there has been no indication as yet 
that changes are anticipated but 
increasing demand for steel from 
abroad, plus an anticipated in- 
crease in our domestic needs, would 
indicate that prices may possibly 
be forced upward later this year. 
Of course, actual entry into war by 
the U. S. would change the whole 
picture. This contingency does not 
seem imminent at this time. 


Pontiac’s Sales 
‘Smash All-Time 
Record in May 


PONTIAC. — Retail deliveries of 
Pontiac cars during the first 10 
days of May were the highest for 
any first 10-day period of any 
month in the company’s history, 
according to D. U. Bathrick, gen- 
eral sales manager, while used car 
sales broke all records for any 
10-day period of any month. 

New car deliveries were 8,604, 
a gain of 85.5 percent over the 
4,638 Pontiacs delivered during the 
first 10 days of May, 1939, and 
20 percent above the 7,170 figure 
for the first 10 days of April this 
year. The second largest first 10- 
day period Pontiac ever had, Bath- 
rick says, was in April, 1929, when 
8,569 cars were delivered. 

Retail orders continue to come in 
at the rate of over 1,000 a day, 
and at the present time total un- 
filled orders remain at the unprece- 
dented rate of 3.8 times what they 
were a year ago. 

The all-time 10-day high 
used car sales was 15,962, which 
is 541 percent greater than the 
10,358 used cars that Pontiac deal- 
ers delivered the first 10 days of 
May last year, and an increase of 
1,430 over the last 10 days of 
April this year. 

No previous 10-day sales of used 
cars have ever equalled the record 
just set up, sathrick points out. 


Chevrolet Sales 
In May Exceed 
1939 by 30.3% 


DETROIT.—Chevrolet dealers in 
the first 10 days of May retailed 
a total of 30,299 new passenger and 
commercial cars, it is announced 
by William E. Holler, general sales 
manager. The figure is 30.3 per- 
cent in advance of that reported 






































for the same period last year, 
, when 23,253 new units were re- 

Graham Show Space ined. 
DETROIT. — Inadvertently, Commercial car and used car 


sales likewise continued to show 
substantial gains over 1939, Holler 
announced. A total of 5,413 new 
trucks were delivered at retail dur- 


Graham’s space drawn for the 
New York automobile show, 
Oct. 12-19, was omitted from 
the floor charts appearing in 


last week’s issue of Automotive ing the 10 days, he said, which 

News. represents an increase of 15.8 per- 
Graham will occupy A-14 and cent over the same period last 

A-l4a on the first floor of || year. 

Grand Central Palace. The chart Used car sales totalling 54,374 


units gained 16.5 percent. During 
the first 10 days of May last year, 
46,663 used cars were sold. 


had erroneously shown Nash as 
occupying these two sections. 
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Pontiac Dealers Meet... 





SIX PONTIAC dealers from the Central region and Regional Manager J. A. 
Grier, who attended the May dealer conference at Pontiac last week. Left 
to right, Robert G. Gunn, Boulevard Motor Co., Pittsburgh; Grier; Herschel 
Miller, Ry-On Pontiac Co., Anderson, Ind.; C. R. Fribley, John N. Benedict 
Corp., Norwich, N. Y.; C. J. Harmon, C. J. Harmon, Inc., Cleveland Heights, O.; 
Cowan Rodgers jr., Rodgers & Co., Inc., Knoxville, Tenn., and K. L. Kelser, 
Paper City Motor Sales, Kalamazoo, Mich. 





PONTIAC DEALERS from Atlantic region at the May dealer merchandising 
conference. Left to right, standing, Frank Woods, W&S Motors, Charlotte, 
N. C.; Jake Doll, Doll’s Garage, York, Pa.; J. P. Bannon, Dauphin Motor 
Car Corp., Harrisburg, Pa.; A. P. Neville, Island Pontiac Corp., Long Island 
City, N. Y¥. Seated are David Delaney, Blue Hill Pontiac, Inc., Dorchester, 
Mass., and V. L. Murray, assistant general sales manager in charge of the East. 


DEALERS from Midwest region at the May dealer merchandisin f 
Left to right, seated, W. W. Henry, Wat Henry Pontiac Co. Tales, Okie. and 
D. U. Bathrick, Pontiac general sales manager. Standing, left to right, Gene 
entodie: te epee ae omens, ind. ms $ - Sanders, Lake Street Pontiac 
; E. - Graulic raulic u » Ev im d 
[a oon te. ta ee ee ee Page 





V. A. DAVISON, Pontiac assistant general sales manager in ch 
West, chats with the three dealers from the Pacific oeaion who tencalod 6.ias 
miles to attend the May dealer conference. Next to Davison, left, are Clift 
Wallis, Wallis Pontiac Co., Albuquerque, N. M.; Owen J. Masters, Masters Pon- 
tiac Co., Glendale, Calif., and Ed. Riebe, Tacoma Auto Sales Co., Tacoma, Wash. 





H. J. KLINGLER, president and general manager of Ponti visi , 
dealers tt the mer. soaker. mnepohan sions confonanss. Left aggre re A “Eee ee 
yunn, oulevar otor Co., Pittsburgh; Klingler, and W. a: , at 
Henry Pontiac Co., Tulsa, Okla. . 7 NW. W. Beary, Wat 


Karly May Sales Running 10 Percent Ahead of Ap 
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Buick Deliveries 
In May Reach 
All-Time Mark 


FLINT.—The best May 10 sales 
period in the history of the com- 
pany was reported last week by 
W. F. Hufstader, general sales 
manager of Buick, who announced 
that dealers in the United States 
delivered 12,029 new Buick cars to 
retail customers and sold 18,400 
used cars. 

This was more than twice the 
volume of the corresponding pe- 
riod last year, when 5,763 domestic 
sales were reported, and compared 
with 10,030 in the final 10 days of 
April for a gain of 1,999 units or 
approximately 20 percent, he said. 
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Comparative used car sales were Pa 
11,411 last year and 16,475 in the han 
final April period this year. felt 

The figures are included in qa ood 
running total of Buick’s spring | yhe 
sales campaign which has ac- 
counted for the domestic sales of az 
more than 61,000 new cars and rs 
100,000 used cars since Mar. 10. ‘ “= 

“This is by far the most sub- vel 
stantial and consistent volume ever — 
recorded by Buick during these 
two months and is particularly T 
significant in that it followed a vier 
record-breaking sales winter dur- and 
ing January and February,” Huf- the 
stader said. just 

“April sales were running 34 per- | #¢ 
cent over last year and the volume | Me 
thus far in May has increased this | 4S 
ratio. This is evidence that busi- | ‘hat 
ness is good in the automobile in- |* 4 
dustry and that the year will prove tice 
to be one of the best in the rec- | ‘ho 
ords.” the 

He said that Buick will reach | ve 
an all-time high in sales during | She! 
the curent model season. rd 

o 
Oldsmobile Sales = {3" 
° here 
In May Highest | sr 
« defe 
Since Aug., 1937 | a: 

LANSING.—Oldsmobile sales for | 
the first 10 days of May gained 79 
percent over sales during the same Wor 
period a year ago, according to D. AS 
E. Ralston, Oldsmobile’s general Lj 
sales manager, when he announced |], = 
the sale of 6,563 sixes and eights re 
during this period, compared to 3,- seid 
658 cars last year. nee 

Sales since Jan. 1 to May 10 now tered 
total 71,740 cars to register a gain a? 
of approximately 40 percent over 
the 51,354 cars sold during this pe- |“°"° 
riod a year ago. ? _— 

“More Oldsmobiles were sold a 
during the first 10 days of May it ti 
this year than were sold in the first |' by 
10 days of any month since August, anti-t 
1937,” said Ralston. “Contributing . 
materially to our 1940 sales record Ric 
is the volume of the Oldsmobile | Broo 
Series Sixty, introduced only last | and 
year in the low price field. Since | Mone 
Jan. 1, Oldsmobile dealers sold 27,- | ‘ann 
141 cars in this price field which | that 
is a gain of 63 percent over the | Probl 
16,639 cars sold during the same | Play 
period last year.” tion 

A strong demand for used cars | SYste 
was also reported by the dealer | *ach 
body, with sales for the period forts 
running 22 percent ahead of last aa 
ear. el 
7 Wasti 

energ 
Studebaker Sales _| te. 
e 
a 
In April Exceed |‘ 
T A ¢ 
°39 Total by 37% | °*™ 

SOUTH BEND.—Retail deliveries | FU) 
of Studebaker passenger cars and th 
trucks in the United States during semen 
April were the largest for the out a 
month since 1928, according 1 | ingus 
Paul G. Hoffman, president. Do- | aii) 
mestic deliveries last month |... 7 
amounted to 10,118 units against ‘~ | y, Ps 
385 in April, 1939, a gain of 37 per” | ayy, 
cent. 

Factory sales to domestic and 
foreign dealers in April totaled | Logj, 
10,898 units against 10,974 in April, "T RE 
1939. For the first four months of | D 


1940, factory sales of 40,265 units 
compared with 30,720 in the sam& |), Sar 
period last year. ‘ 

Domestic retail deliveries for the 
first four months of 1940 of 329" | hay, 
cars and trucks compare with a 
354 units delivered in the same P* 
riod of 1939. 
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Richberg Urges Trade Parle 








FIER reading advance copies 
fi of Donald Richberg’s address 
yefore the Brooklyn and Long 
Island Automobile Dealers Assn. 
ast week, it has been gratifying 
to we to find that I shared his 
yiewpoint in my column last week 
in regard to recent decisions in 
anti-monopoly cases and in con- 
gnt degrees entered into by other 
industries. It always has seemed to 
me that the purpose of our anti- 
trust laws was to protect the small 
businessman and the _ individual 
fom inequities that might be 
forced upon him through permit- 
ting the control of an entire in- 
justry to become centered in a few 
hands. Nevertheless, I have also 
felt that recent interpretations of 
monopoly have been far fetched 
when they prevent businessmen as 
a group from getting together to 
end ills within their industry that 
threaten not only their own wel- 
fare but that of the consumer as 
well. 
ea ck oa 
This has been the consistent 
view of the U. S. supreme court 
and apparently was the aim of 
the sponsors of NRA. Dissenting 
justices, in some of these recent 
decisions, have pointed out that 
the interpretation given earlier 
has been based upon the idea 
that “concerted action to remove 
a harmful and destructive prac- 
tice within an industry, even 
though such a removal may have 
the effect of raising the price 
level, is not offensive to the 
Sherman Act if it is not intended 
and does not operate unreason- 
ably to restrain commerce; and 
such action is held not unreason- 
ably to restrain commerce if, as 
here, it involves no agreement 
for uniform prices but leaves the 
defendants free to compete with 
each other in the matter of 
price.” 
* * ox 


Vork Out a Plan 


AST week I said: “Now just 

what we can do about this col- 
lectively becomes more and more 
obscure in the light of recent court 
decisions and consent decrees en- 
tered into by other industries. Just 
now I must confess an almost com- 
tlete confusion and a waning con- 
fidence in my previously expressed 
pinion that this industry can get 
together and iron out its own dif- 
fculties, without running amuck 
of some clause or another of our 
anti-trust laws.” 

* * * 


Richberg, speaking before the 
Brooklyn Dealers Thursday night 
and referring to recent anti- 
monopoly decisions, said: “But, I 
cannot honestly tell you tonight 
that I believe you can solve the 
Problems of your industry, or 
play your part in the reinvigora- 
tion of our economic and political 
system, by continuing to fight 
each other tooth and nail in ef- 
forts to earn a living. Nor can I 
tell you honestly that business 
generally will be improved by 
Wasting more and more of its 
energies and resources in destruc- 
tive, unrestrained competition. 
The supreme court, Thurman 
Arnold and the U. S. chamber of 
‘ommerce all shouting together 
facnot convince me of that.” 

a2 ‘s 


| FULL agree with Richberg in 
A this, and I think that the only 
~sWer is, as he suggests, to work 
om @ plan for improvement in our 
industry and then take it to 
tuorities with the question: “Do 
“i want us to waste ourselves as 
,. .t@ now, or build ourselves up 
~ We can under this plan?” 
* ca t 


Losing Interest 
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By William C. Callahan 
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or 


“It is true that over-allowing 
is now so general that country 
dealers are really going out of 
the selling picture. They have 
lost their interest — money mak- 
ing by selling cars seems impos- 
sible, so they are not interested. 
Why not register under _ the 
fair trade practice act now in 
force in all but a few states? 

* * * 


. E WERE notified this week 

that Champion spark plugs 
now cannot be sold at a cut price; 
also Prestone. A movement is talked 
of here that every dealer and 
service station sell only Champion 
spark plugs because we all know 
that they can and will be sold at 
65 cents each. I’m wondering if AC 
and Auto-Lite and others may not 
follow Champion. And until they 
do no other spark plug will be 
handled locally at least. 

* ok * 


“If one single manufacturer of 
automobiles would step out and 
say, ‘we have registered under 
this law,’ I am sure all others 
would be anxious to follow. This 
is especially true of our situation 
where three dealers sell Plym- 
outh cars and all of us try to 
sell our major line because we 
can make a better deal. 

cs * * 


Nothing Done? 
“(\NE cannot conceive of 1,000 of 
the best dealers going to 


Washington for a NADA meeting 
and then nothing comes out of 
such a gathering, to say nothing 
of the Patman bill that died a 
natural death. Do you wonder why 
dealers hesitate to contribute dues 
to either a state association or 
NADA? 
of ok a 
“Locally we have finance com- 
pany - owned dealerships who 
value a retail contract for their 
company above a profit on the 
car. This makes for a good price 
cutting situation.” 
aK * 


Says Which? 
OSE Ox? Or, is it who socks? 
Some time ago, in commenting 
on a proposal that a state dealer 
association enter the co-operative 
buying field for its members, I 
pointed out that if dealers can 
group together to purchase quan- 
tities of supplies at a saving, there 
would be nothing to stop their cus- 
tomers from doing likewise. Co- 
operative buying or selling implies 
a pooling of effort, with the objec- 
tive being of either buying for less 
or selling for less. Somewhere in this 
transaction someone must forfeit 
what the other gains, or we must 
concede that the margins of profit 
or the selling prices, which existed 
under rugged individualism, were 
out of line to start with. 
* * eK 
Without any intention to criti- 
cize but merely to bring out how 
varying our thinking becomes, 
depending upon whose ox does 
what to whose ox, I am reprint- 
ing herewith two paragraphs 
which appeared in a recent an- 
nual report of a trade associa- 
tion. These paragraphs were on 
the same page. 


Fore and Aft 


“TN collaboration with the Retail 

Merchants Assn., this organiza- 
tion is constantly working against 
so-called ‘buying clubs’ whose oper- 
ators seek to secure new auto- 
mobiles out of the city, for resale 
at discounts to their members 
within the city, and this practice 


* 


* * 


on the rart of such clubs has|’ 


been alm: completely eliminated.” 
cg K 


* 

“Investigation is now being 
made of the possible merits of 
co-operative buying of such com- 
modities as oil, tires, batteries, 
and radios, strictly on a whole- 
sale basis, and this activity is 
not to be confused with so-called 
‘consumer co-operatives.’ Several 
dealer associations are now oper- 
ating such co-operatives.” 





Would Iron Out 
| Legal Difficulties 


After Conference 


By Bethune Jones 
Staff Correspondent 
NEW YORK. — Co-operation be- 
tween manufacturers and dealers 
in planning “intelligent, profitable 
production and_ distribution 
automobiles with adequate safe- 
guards for the public interest” was 
urged by Donald R. Richberg, spe- 
cial National Automobile Dealers 
Assn. counsel, in addressing more 
than 600 dealers from the New 
York metropolitan area at a din- 
ner May 16 in the Hotel St. George, 
Brooklyn, under sponsorship of the 
Brooklyn and Long Island Automo- 
bile Dealers Assn. 


Richberg declared manufacturers 
and dealers should co-operatively 
plan “the best way to do business 
without regard for any existing 
legal restraints.” Then, he added, 
“lawyers should be called in to 
conform their program as far as 
possible to the law and, if existing 
law prevents any essential and de- 
sirable concert of action, they 
should unite in vigorously demand- 
ing that the law be changed.” 


After devoting most of his talk 
to consideration of the effect war 
conditions abroad and _political- 
economic reconstruction in this 
country will have on efforts to im- 
prove conditions in the automotive 
industry, Richberg presented his 
conclusions as follows: 


1 “The world war menace re- 
quires business men in _ the 
United States to make it their first 
obligation to themselves and to 
their country to co-operate in 
eliminating every form and method 
of destructive, wasteful competi- 
tion, so that we can conserve our 
energies and resources and create 
a national efficiency for the great 
work of defending and perpetuat- 
ing our institutions and our ideals 
of free enterprise and self-govern- 
ment. 
2 “It is worse than useless to call 
upon government to solve the 
problems of business until business 
itself has a program upon which it 
can unite in asking for the support 
of government. When business men 
achieve such a program they will 
need much less help from g.vern- 
ment than they are asking now 
and they will get help much more 
easily. 
3 “It is demonstrated folly to 
adopt simply a let-us-alone pro- 
gram. We cannot go back to a 
pioneer individualism or to an un- 
regulated competition. The empty 
demand for more individual free- 
dom and more unrestrained compe- 
tition is just a cry of despair from 
those unable to solve a difficult 
problem or unwilling to accept the 
necessary discipline of a_ well- 
planned and executed solution. 


4 “The manufacturers and dealers 
in this industry should sit down 
and plan to co-operate in an in- 
telligent, profitable production and 
distribution of automobiles with 
adequate safeguards for the public 
interest. They should plan the best 
way to do business without regard 
for any existing legal restraints. 
After they have made a plan they 
should call in the lawyers to con- 
form their program as far as pos- 
sible to the law and, if existing 
law prevents any essential and 
desirable concert of action, they 


lee aa So 


FOUR WORCESTER 
the attention of L. F. 
-—— segeter they now 
eac ‘ednesday over WORC, the show is now in its second year and still 
going strong. The boys originally approached the station management with the 


idea of a program about youth, 


with unusual hobbies or talents, and 
and boys. 


of 


» by youth and for youth. 
show and were put on the station’s sustaining schedule. 
from the start. It consists of interviews with young 
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GROUP OF FIRSTS. F. O. Stanley, left, who built the car; Fred Marriott, 


center, its driver, and James T. 
Globe, 


ullivan, automotive editor of the 
who wrote the story of the first car to go two miles in less than a 


Boston 


minute (in 1906), are shown here at Ormond Beach with the engine of the 
car, which has just been sent to the Smithsonian Institute, Washington. 
Stanley is running the engine, which worked perfectly just before being 


sent to Washington. 





Wis. Ready to 


Decide Fate 


Of Gasoline Station Lessees 


Special to Automotive News 

MILWAUKEEW—\Is the filling 
station operator an employe of oil 
company? 

That is a question coming *, 
every once in a while in Wisconsin, 
ever since the chain store tax 
threat induced most of the large 
oil companies to change the status 
of attendants of filling stations to 
that of lessees. 

Did the station operators like to 
become lessees? Apparently it made 
little difference in their monthly 
incomes, as the vil cumpany took 
eare of equalizing that, “su that 
the operator would not lose :.«r-v." 


But in the minds of the cper-| 


ators, being a fessee is not the mast 
ideal way of making a living, for 
you do lose something. For in- 
stance, if you ostensibly become the 
boss of the station, you are not on 


should unite in vigorously demand- 
ing that the law be changed. 
oo this industry has 

achieved an adequate unity of 
purpose and created the means of 
self-government and self-preserva- 
tion, it should seek co-operation 
with other industries and with 
government in creating an indus- 
trial system that will satisfy all 
the basic needs of all our people 
in times of peace and provide an 
economic fortress within which we 
can maintain and defend ourselves 
in times of war. If there are pub- 
lic officials who will not respond 
to such an offer of co-operation 
a | can be replaced by those who 
will. 

“Let us not forget that the busi- 
ness of the nation provides a live- 
lihood for all the people; and 
that business, once united in a 
sensible program to advance the 
public interest, will not be denied 
the support of government. It is 
only disunited quarreling and 
short-sighted business that is re- 
pulsed; business that first appeals 
to politicians for special privileges 
and dishonest favoritism -— and 
then appeals in vain for fair 
treatment and freedom from hamp- 
ering political controls.” 





(Mass.) high schvol students with an idea att te 
Harris, Worcester Chrysler and eg Meo rg 
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They produced the 
The program clicked 
people in the news, those 


plain human interest stories about girl 
Sports and news of school activities complete pattern of SeeGTam. 





| Milwaukee 


tae contrary, 





“Youth Speaks.”’ Heard | 


the oil company’s payroll, so that 
you do not participate in unem- 
ployment benefits and you have to 
pav personal property taxes to the 
state. 

The oil company owning the 
station property retains control 
over it in more ways than one. If 
a one-year lease is signed with the 
oil company, nothing may be in 
the lease to compel the operator 
to buy all of the accessories from 
the station owner, but if the 
operator fails to order from speci- 
fied sources all of the accessories 
sold in the filling station, such as 


ities, bulbs, batteries, etc., he will 


find someone calling on him to see 
why the station lessee is defaulting 
in his moral obligations to the oil 
company owning the station. 

This feature is summed up clear- 
ly in a statement made by Louis 
M. Faber, representing the gaso- 
line dealers (the filling station 
lessees) : 

“Under the present setup the oil 
companies, through the back door, 
started dictating to the operators 
where they must buy their supplies. 
A dealer obtairing a lease on a 
station found that he was obliged 
to buy such accessories as tires, 
batteries and other merchandise 
from companies designated by the 
oil company owning the station. 
When a dealer stepped out of line 
by buying where he pleased, some 
of the oil companies warned him 
by cutting his lease to six months, 
and, unless he complied, his lease 
would be cancelled. The right of 
dealers taking an oil company 
lease to buy from whom they 
please is involved in a test case. 

“We are prepared lo cali any 
number of dealers to testify thet 
in tne lease contracts a dealer is 
obliged to knuckle under to some 
of the oil companies in his buying 
of supplies.” 

Mention of a test case refers to 
a hea.ing before the Wisconsin in- 
dustri:z. commission to take place 
shortly. A Milwaukee filling station 
lessee, who evidently had his lease 
cut by an oil company, is to testiry 
to determine whether a lessee is 
an oil company employe or is in 
business for himself, becoming an 
employer if he hires assistants in 
running his filling station. 

In a preliminary hearing, the 
station “lessee” was 
-onsidered an employe of the oil 

1.auy om Spite of a contract to 
but this will be 
finally thrasned out in the hearing 


to be held Ly the industrial com- 


mission in the near future, the new 
hearing being in the nature of an 
appealed case. 
Fatalities Up 7% 
WASHINGTON.—Motor vehicle fatal- 


ities in 151 major cities during the 


first 18 weeks of this year totaled 
2,698, compared with 2,514 in the cor- 
responding period of last year, an in- 
crease of 7 percent, according to re- 
ports to the U. S. census bureau. 
| In the week ending May 4 there were 


167, or 41 more than in the correspond- 
ing week of 1939. 
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One sacred pledge we make our friends here and 
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Arming for Defense 


. oa was a chill feeling in Tad Jones’ little living room 
the night that insurance man sold him his life policy. 
The two kids looked at dad as though they expected him to 
pop off any minute and ma had that how’re-you-going-to-pay- 
it look in her eye. Altogether there was a drawing-together 
urge that comes only when we think we are about to be 
separated, and the conversation during the evening had been 
about one of those things we like to think about tomorrow. 
A few months later, when Tad fell off a stool and broke his 
neck while hanging a picture, the insurance man with his 
check brought a warmth into the newly-swept parlor that 
still smelled of roses. He couldn’t bring back Tad but he 
did bring a sense of security. 

We are all much in the same boat nationally as Tad’s 
family was that first night. We probably are conjuring up 
bogies that will melt in tomorrow’s sunlight. But this is 
tonight, and the bogey can become real before dawn. A 
strong national defense will be, as it always has been, the 
best insurance against attack. It is costly, yes, but no one 
yet has been able to measure the value of security. 


The Motor Industries’ Part 


TRANGELY enough this is one war that cannot be called 
KJ a “capitalists war.”’ Aggression has been all on the side 
of the Socialists. Business and finance leaders have been as 
zealous as any in their effort to keep us from becoming a 
part of the present conflict. As a nation we want only to be 
left alone. But the tactics up to now indicate that we may 
not be able to continue to enjoy our privacy unless we are 
able to shut our doors in the faces of obtrusive neighbors. 

Since mechanization has become an increasing important 
factor in warfare, much of the burden of building up our 
defenses will fall upon the automotive industry. This prob- 
ably will result in considerable disruption of normal methods 
of carrying on business, but we feel efforts on defense ma- 
terial will not exclude production of automobiles and trucks 
for our normal peacetime needs. It must be borne in mind 
that the present program is designed to avoid war, not to 
invite it. Thus, it is not likely that such a program would be 
pushed to the extent of crippling our normal peacetime ac- 
tivity. As it has in the past, the automotive industry today 
stands ready to do its part. This will entail certain sacrifices 
by both manufacturers and dealers, but there will be no 
quibbling. 


The Dealer Lot 


ij igeor oss a major portion of our automobile production 
facilities into defensive armament work will undoubtedly 
force a curtailment of output for normal civilian trade. It 
probably will eventually lead to increased prices for both 
new and used cars. It will end “pressure selling’ and in 
general should work to the dealers’ advantage. On the other 
hand, there may follow delays in delivery, restrictions, etc., 
which may cause difficulty. But here, too, we feel the in- 
dustry as a whole will unite to contribute its full share to 
the final goal: A goal of national defense that can insure 
against attack from without. That that unhappy day should 
come when we should have to use those weapons against 
any nation or people, we sincerely hope we shall never see. 
But if it does come, we can repeat with vigor and assurance 
that while we have spent millions for defense we will never 
spend one cent for tribute. 
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By GEORGE M. SLOCUM 





TIME TO If ever there was a time 
STAND when every American 


FIRM! citizen should stand firm 
as a rock in his demand 
that under no_ conditions this 


country be involved in an European 
war, it is today. Those of us who 
are not too old or too young to 
remember what happened between 
1914 and 1918, see as plainly as 
the handwriting on the wall that 
unless we remain adamant this 
country will be involved in the 
present catastrophe. Being con- 
stitutionally a Liberal, I am frank 
to admit I have been sympathetic 
with many of the President’s 
plans during the past seven years. 
But I am afraid I fall into the 
ranks of the Conservatives when I 
pledge myself an Isolationist. “Keep 
out of war on any basis other than 
a direct attack on the United States 
or its possessions,’ would be my 
platform. 


* * * 


No American in history ap- 
parently has been able to cope with 
the European intrigue and 
diplomacy. Woodrow Wilson un- 
doubtedly was the _ best-informed 
president on European history and 
affairs that has ever occupied the 
White House. He had compiled 
histories which are still classic 
authorities in all libraries. He was 
fundamentally a Pacifist and he 
did “keep us-out of war” for nearly 
four years and until the lying 
propaganda from foreign countries 
had coerced American public sen- 
timent into a cry for our entry 
into the war “to save democracy!” 
Yet no man and no nation in his- 
tory ever was hoodwinked into a 
more scandalous peace settlement 
than resulted from the last war! 

* OK * 


The optimistic note which I want 
to pass along came from a con- 
versation I had with one of the 
“tops” in our industry going over 
to Chicago the other afternoon: 


* * * 


“If the United States can keep 
out of this war,” he said, “I believe 
the world will get from it the 
things we hoped we would get from 
the last war. As the most powerful 
neutral we would undoubtedly be 
called in at the finish to arbitrate 
the settlement. If the United States 
had never gone into the last war, 
Wilson could have pleaded at Ver- 
sailles for a treaty which would 
have given some rights to the van- 
quished and which might have 
contributed to the peace of the 
world, instead of fomenting a more 
intense hatred. I would not be sur- 
prised to see the long-hoped-for 
“United States of Europe” come 
out of the present conflict. I be- 
lieve this war will become so terri- 
fying that the peoples of the na- 
tions involved will revolt and out 
of it will come a lasting peace 
which will not be broken at least 
in our lifetime!” 

2 * *” 


As the President said in his 
message, there is a lot of “loose 
talking and thinking * * * about 
the Army and Navy.” For example, 
the other evening a good friend of 
mine said, “Why, we haven’t 10 
anti-aircraft guns in the U. S. A.” 
His inference was that the money 
we have been spending on air, 
army and navy equipment was 
wasted; yet I could tell him that 
just two years ago in a drive we 
made from San Antonio to Corpus 
Christi, we passed literally mile 
after mile of motorized U. S. Army 
equipment on its way to a general 
mobilization of the motor units in 
South Texas. All of us, of course, 
agree with the President in his re- 
quest for a billion dollars in the| 
present emergency, but actually, | 
Uncle Sam could make it pretty 
hot for any enemy who tomorrow 


' tried to invade this country.—G.M.S. 
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How’ll Business Get Its End Up? 


In This Corner— 


‘Practical Grades ... .’ 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 
be observed upon request. 


Ramps 

I have been reading the articles 
on ramps, wherein you make a 
comparison between a percentage 
of grades and degrees. As this 
firm is contemplating building a 
ramp, your articles have been very 
interesting. 

If you are prepared to say, I 
wish you would recommend to us 
the various percentages of grades 
(not degrees) that would be prac- 
tical. We have a building 132 feet 
deep with a front driveway that 
we have used for years, but re- 
cently have abandoned in favor 
of some large electric doors in 
the rear. 

We have now decided to build 
a ramp in this driveway and have 
decided that we can build it one 
of three lengths so that it would 
land on certain steel beams. The 
shortest length is 55 feet, the 
medium 69 feet and the long one 
84 feet. The height of the ceiling 
from the floor to where we would 
land is 13 feet 9 inches. We have 
figured the steep grade would be 
24% percent, the medium 19.55 per- 
cent and the long one 16.1 percent. 
Are we right? 

We are of the opinion that the 
shorter ramp would be too steep, 
but we would like to use the 
medium if possible. Our upstairs 
is to be used exclusively for new 
and used automobiles so, of course, 
will not be used so freely at this 
time for driving up as in a storage 
garage. The driveway is 10 feet 
wide and will run perfectly straight 
up without curves. 

We would appreciate hearing 
from you with an opinion on this 
matter and when you write us 
would you recommend how we 
should finish the surface of the 
driveway in order to get the most 
efficiency from slippage. — John 
C. Goodwin, Goodwin Bros. Auto- 
mobile Co., New Castle, Ind. 

Epitor’s Note: In order to get an 
authoritative answer to Mr. Good- 
win’s question, we have imposed 
upon the good nature of our neigh- 
bor and friend, Albert Kahn, of 
Detroit, nationally known designer 
of industrial buildings, who, per- 





haps, has designed and built more 
industrial buildings than any single 
architect in America. From Albert's 
brother Louis, we have the follow- 
ing recommendations: 

“IT. am returning herewith the 
letter dated May 1, addressed to 
you by the Goodwin Bros. Auto- 
mobile Co. 

“Their letter is not entirely clear. 
They mention the percentage of 
grade and then give the height 
from the floor to the ceiling. They 
should give the height from floor 
to floor. If this is what is meant 
and the height from one floor to 
the floor above is 13 feet 9 inches, 
then the percentages of grade men- 
tioned in their letter are almost 
correct. The percentages are actu- 
ally 25 percent, 20 percent and 164 
percent. If, however, the height of 
13 feet 9 inches is from the floor 
to the ceiling and to this would 
have to be added the thickness of 
the floor, then the percentages of 
grade would be slightly higher. 

“In all ramps” we have con- 
structed, we have tried to keep 
them below 15 percent grade. This 

(Continued on Page 8, Col. 4) 


| Coming Events | 


MAY 


18-25—Tulsa, Okla. International Pe- 

troleum Exposition and Congress. 
JUNE - a 

9-14—White Sulphur Springs, W. V4. 
SAE Summer meeting (Greenbrief 
Hotel). 

10-13 — St. Louis (Jefferson Hotel). 
Automotive Engine Rebuilders 
Assn. annual convention. 

17-18—Caesar’s Head, 8S. C. South Caro- 
lina Automobile Dealers Assn. 42- 
nual conclave. 

24-25—Syracuse, N. Y. (Onondaga _Ho- 
tel). Empire State Automobile Mer- 
chants Assn. annual convention. 

27-28—Chicago (Edgewater Beach Ho- 
tel). Automotive Trade Assn. Man 
agers meeting. 

OCTOBER 
12-19—New York (Grand Central Pa* 
ace). National Automobile Show. 
12-19—Detroit (Convention Hall) Auto 

mobile Show. 
19-26—Pittsburgh (Hunt Armory). 4? 
nual Automobile Show. | ai 
26-Nov. 3—Chicago (International hile 
phitheatre). Chicago Automo 
Show. 
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THE RIGHT SIGN 


THE sign placed on a dealership often determines its 
success or failure. 

Throughout the world, there is no name con- 
nected with the automobile industry better known 
than “Ford.’’ What’s more, it is favorably known. 
It is a name that stands for quality products—for 
sound business principles. 

When you invest in a Ford dealership, you launch 


your business under a sign that stands for world-wide 


resources, 37 years of experience, and, most impor- 
tant of all, products of outstanding value and wide 
public acceptance. 

The Ford Franchise represents an excellent 
opportunity for a sound and profitable business. 
You can secure complete information by consult- 
ing the nearest Ford Branch office or by writing 
direct to the Sales Department, Ford 
GD 


Motor Company, Dearborn, Michigan. 


FORD MOTOR COMPANY 


MERCURY, LINCOLN-ZEPHYR AND LINCOLN 


MOTOR CARS, 


FORD TRUCKS 





AND COMMERCIAL 
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Motor Shares Tumble as War Bewilders Wall Street 


Group ‘Leaders’ Bear Brunt 
As Sales Hit Panic Intensity 


Special to Automotive News 

NEW YORK.—Shares of automo- 
tive companies gave ground speed- 
ily in the wave of liquidation that 
swept the stock markets last week, 
and the average price of 24 rep- 
resentative securities of the group 
had given up eight points by the 
end of the weekly period covered 
by the AUTOMOTIVE News’ averages. 


Selling of all types of stocks 
broke out in almost panic inten- 
sity when it became apparent that 
Germany was meeting with success 
in its drive against Holland and 
Belgium. The rush to sell left Wall 
Street bewildered in the early part 


Industry Theme 
Of GM’s Exhibit 
At Coast Fair 


SAN FRANCISCO.—Progress in 
American industry is the theme of 
the General Motors exhibit at the 
Golden Gate International Exposi- 
tion this year. 

Features include stage presenta- 
tions, special animated displays, 
devices from GM’s research labo- 
ratories, and displays of automo- 
tive and household appliances. 


GM’s exhibit occupies an entire 
building just to the west of the 
statue of Pacifica, with a floor 
space of 43,000 square feet, more 
than three times that occupied last 
year. The main entrance to the 
exhibit is on the Court of Pacifica. 


St. Louis Dealers Golf; 


Stewart in Star Role 

ST. LOUIS.—Louis M. Stewart, 
president of L. M. Stewart, Inc. 
(Chrysler - Plymouth distributor), 
was the star in the first golf 
tourney of the season held by the 
Greater St. Louis Automotive Assn., 
Inc., at the Meadowbrook Country 
Club last week. Stewart sank a 
75-foot approach shot on the No. 4 
green to earn the plaudits of 94 
other members who participated. 
In the blind bogey event 23 prizes 
were distributed. 

Harold H. MacCarthy, president 
of MacCarthy Motor Co., was chair- 
man, and Hugh Roberts, of Rob- 
erts-Chevrolet Co., was vice-chair- 
man of the arrangements com- 
mittee. 





Z haw. 400A 


“TOOLED UP” 


MEANS “NICKEL-STRENGTHENED” 





Impressive examples of modern 
trends in machine tool design are 
the multiple-head drilling and tap- 
ping machines produced by the 
Kingsbury Machine Tool Company, 
Keene, New Hampshire. Latest 
development is a huge multiple- 
head drilling machine with auto- 
matic indexing table built for per- 
forming a large number of opera- 
tions on carburetor bodies. Kings- 
bury uses Nickel in iron castings 
for machine tools to obtain many 
important advantages — improved 
alignment of large castings, in- 
creased rigidity, higher physical 
properties permitting use of small- 
er and lighter parts without im- 
pairing ruggedness and _ trouble- 
free life. The automatic feed unit 
head body is made of a 1% Nickel 
cast iron. The index table is a 14% 
Nickel iron casting. In addition, 
Nickel-chromium and Nickel- 
molybdenum steels are employed 
extensively for stressed parts such 
as spindles, shafts 
and pinions. 


THE 
INTERNATIONAL 


NICKEL COMPANY 
INC. New York, N.Y. 





STOCK PRICE AVERAGES 


Previous Latest Year 

Week Week Change Ago 

24 motors «+seee 87.43 29.43 —8.00 29.50 
10 car-truck co.’s ... 39.81 30.81 —9.00 31.11 
10 parts-access. ..... 28.45 23.45 —5.00 21.80 
4tire-rubbers ...... 22.30 17.70 —4.60 22.57 





of last week and it appeared at the 
time as if a Germany war victory 
virtually was being discounted. 

At least, additional markets were 
shut off from American inJustry, 
including the automobile makers. 
But not even the so-called war in- 
dustries were able to withstand the 
selling and their stocks went down 
with the rest. 

The “leaders” in the automotive 
group, as well as in the stock mar- 
kets as a whole, bore the brunt of 
the selling. General Motors and 
Chrysler suffered the largest de- 
clines in points. 

Tire and rubber company shares 
had to contend not only with the 
general war news, but the invasion 
of Holland presented a threat that 
crude rubber supplies from the Far 
East might be reduced or inter- 
rupted. The rubber companies 
themselves, however, continued to 
hold to the view that the shipping 
lanes would remain open and that 
American ships were ready to 
handle more tonnage in the event 
Dutch and British ships were di- 
verted from this task. 


Industry Extends 
Helping Hand to 
Youth of Farms 


DEARBORN.—Industry extended 
a helping hand to farm youth last 
week as the National Farm Youth 
Foundation was established here. 
Educational courses in farm man- 
agement and engineering, as well 
as practical training in the opera- 
tion of modern farm equipment, 
will be made available at once to 
at least 20,000 young men on 
American farms, between the ages 
of 18 and 25. 

The foundation has been created 
by the Ferguson-Sherman Mfg. 
Corp., with the co-operation of 
Henry Ford, founder, and Edsel 
Ford, president of Ford Motor Co. 

Jobs will go to 58 of the scholar- 
ship students and hundreds more 
will find places in industry and 
business associated with farming, 
according to announced plans. 

The first 29 awards are contracts 
under which the students selected 
will be employed a year at the 
Ferguson-Sherman plant in Dear- 
born at a salary of $150 a month. 
The next 29 students will receive 
one-year contracts to work with 
the company’s distributors at $125 
a month. An additional 725 will be 
placed on an honor roll for first se- 
lection as other openings occur in 
plant and offices of the company, 
its distributors and dealers. 

Primary objective is to train 
young men so that they may be- 
come proficient and experienced in 
solving the problems common to 
the business concerns and the farm 
operators of the local community. 


Chrysler Exhibit 
Attracts 100,000 


NEW YORK.—More than 100,000 
persons visited Chrysler Motors 
World’s Fair exhibit on opening 
week-end, according to Chrysler 
Corp. officials. 


Recapitulation of attendance fig- 
ures for Saturday and Sunday 
showed 60,000 people had attended 
performances of the “talking car,” 
24,000 saw the new three-dimen- 
sional technicolor movie and 33,000 
witnessed the rocketport shows. 

In each case these figures repre- 
sent capacity attendances, especi- 
ally in the three-dimensional movie 
theatre where it was possible to 
accommodate only one out of every 
five visitors desiring to see this 
movie. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


Greet Opening of Fair . . . 





EDSEL FORD, president of Ford Motor Co., is pictured as he welcomed 400 


dealers 


from the Edgewater, Chester, Somerville and Green Island branches 


of the company, to a preview of the Ford a at the New York World’s 


Fair. Dealers saw the complete cycle of ex 


buffet supper, after which t 


ibits and were entertained at a 


witnessed a pre-showing of features to be seen 


e 
in the new Ford Playhouse. The Playhouse, added to the Ford exposition for 
the 1940 season, features a ballet performance, “‘A Thousand Times Neigh,” 


in which Dobbin, the horse, 
in his existence by the motor car. 


hilariously portrays the changes brought about 





K. T. Keller, president of Chrysler Corp., tells 1,000 guests at a preview of 


Chrysler Motors’ exhibit at the 


ew York 


World’s Fair that ‘‘business is good 


with Chrysler Corp.”’ and that the corporation is ‘“‘spending more than $14,600,000 


on new tools and dies for the 194 


1 models.’’ Guests included more than 800 


Chrysler, Dodge, De Soto and Plymouth dealers in the New York regional 
territory and officials of the corporation and business and civic leaders. 





NEW YORK WORLD’S FAIR 1940 last week took delivery on a fleet of 10 
new 1940 Plymouths. Shown here, as the cars arrived at the fair’s administra- 


tion building, are, left to right, 
the fair; Harvey D. 


sales manager of Chrysler New York Co. 


_W. B. Wenck, supervisor of transportation for 
Gibson, chairman of the board of the fair, and Ted Wright, 





Minneapolis Sales Up 30%; 
War Spread Worries Dealers 


Special to Automotive News 

MINNEAPOLIS. — New automo- 
bile sales in Minneapolis and 
Hennepin county show a 30 percent 
increase for the first four months 
of 1940, as compared with the first 
four months of 1939, and April 
sales were 36 percent over April, 
1939. 

However, automobile dealers in 
Minneapolis are concerned over the 
war situation, since they realize 
that, if the buying public is worry- 
ing about the possible entry of the 
United States into the war, new 
car buying may possibly come to a 
sudden stop. 

Used car stocks in Minneapolis 
and Hennepin county are in most 
cases heavier this year than they 
were in 1939. The most serious sin 
being committed by the automobile 
dealers themselves is wild trading. 
Some dealers seem to take pride in 
calling themselves the wildest trad- 
ers on earth and will do anything 
within legal limits to get a deal. 


Total sales of new automobiles 
in April in Minneapolis and Henne- 


Los Angeles Is Site 


For NWRA’s Conclave 


DAYTON, O.—Los Angeles has 
been selected as the site for the 
1940 annual meeting of the Na- 
tional Wheel and Rim Assn. The 
conclave will be held in October. 

Wes Smith, of Motor Rim and 
Wheel Service, will be host to the 
17th annual meeting of the associa- 
tion. 





pin county were 2,592 units as com- 
pared to 1,902 units in April, 1939. 
Sales according to individual 
makes, in April this year are as 
follows, as released by the Minne- 
apolis Automobile Dealers’ Assn.: 


Bantam 1; Buick 215; Cadillac 5; 
Chevrolet 687; Chrysler 79; Crosley 
1; De Soto 51; LaSalle 13; Dodge 
148; Ford 364; Hudson 48; Lincoln 
9; Mercury 73; Nash 64; Oldsmobile 
141; Packard 55; Plymouth 402; 
Pontiac 143; Studebaker 91, and 
Willys 2. 


Pete Wemhoff's Fourth Dimension 


offers news of automotive advertising. 





A $750,000 CONFERENCE. Left to right, in the offices of Managing, Dir 


W. W. Monahan, of the Golden Gate International Exposition — 
Harper, of Walter Dorwin Teague offices in New York, designers of new - 
building exhibit; Clem Powell, in charge of Ford fair activities 0? Tree 
Island; Frank Sandusky, in charge of the exhibitors division; Monahan; ‘and 
Mullan, manager of the Richmond branch plant of Ford Motor ibit ip 


Clarence Olmstead, who supervised preliminary installation of the ¢% 
the Ford building. The men are discussing the official contract, 
Ford, and called for a $750,000 


with the signature of Edsel 


1940 on Treasure Island. 


‘Wholesale, Retail 











Financial 






Financing Rises 


Sharply in 1949 


WASHINGTON. — Both whole. 
sale and retail financing of auto. 
mobiles showed sharp _increasgs 
during the first quarter of this 
year over the volume of business 
done in the first three months of 
last year, U. S. commerce depart. 
ment statistics disclosed last week 


Wholesale financing this year ag: 
gregated $588,981,008, compareq 
with $425,788,180 during the first 
quarter of 1939. Retail financing 
increased from $284,573,654 to $359. 
130,955. The volume of wholesale 
financing in March was $212,330,544 
against $187,466,157 in February 
and $158,512,079 in March last year, 


Retail financing in March totaled 
$143,482,765, against $110,371,421 jp 
February and _  $120,906,803 in 
March, 1939. 


Statistics for the quarter demon. 
strate that the public is paying 
more this year for both new and 
used automobiles than a year ago 

The number of new cars financed 
in the first quarter of this year 
was 309,004, the total amount being 
$202,609,394, or $656 per car. This 
compares with 239,570 new cars in 
the first quarter of last year, val- 
ued at $151,930,372, an average of 
$634. 

Used car sales in this year’s first 
quarter totaled 534,802, valued at 
$154,983,115, an average of $290, 
against 471,896 cars, valued at 
$131,218,817, an average of $278. The 
average financing of 3,799 unclassi- 
fied motor vehicles this year was 
$405, against $383 for 3,724 units 
the year before. 


9 
Ford of England’s 
+ 

Profit Up Sharply 

LONDON.—Ford Motor Co., Ltd, 
reports for year ended Dec. 31, 
1939, net profit of £625,787 after 
depreciation, obsolescence, exchange 
losses, contribution to employes 
pension and benevolent fund, ait 
raid precaution reserve, provision 
for excess profits tax and national 
defense contribution, income taxes 
etc., comparing with £169,006 in 
1938. 

After deducting £337,500 commor 
dividend paid, less tax, and adding 
£755,750 brcught forward from pre 
ceding year, there was a_ balance 
carried forward of £1,044,037. 

Above figures do not include any 
profits earned by or dividends from 
shares held in subsidiary com: 
panies. 

It is stated that turnover t 
Aug. 31, 1939, with respect both 
to home and export trade, sub- 
stantially exceeded corresponding 
values in 1938, and trading profits 
earned in first eight months 0 
1939 were much greater than for 
the whole year of 1938, Sinct 
declaration of war, turnover 
both home and export markets t 
close of 1939 were somewhat lower 
than in corresponding period 0 
1938, but totals for the year & 
ceeded those of preceding year. | 

All subsidiary companies ane 
with two exceptions all associateé 
companies earned profits during 
the year and in the aggregate 
profits exceed 1938 results. 
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Later Models Up Sharply, 
Survey by CATA Reveals 


Special to Automotive News 

CHICAGO.—Due largely to the 
sharp gains in new car sales this 
year, stocks of used cars have also 
shown a marked increase, especi- 
ally in 2, 3 and 4-year-old models, 
according to a survey just com- 
pleted by Chicago Automobile 
Trade Assn. 

For purposes of comparison, in- 
ventories as of Apr. 1 are pitted 
against those of the same date 
last year. A consistent upturn by 


Chrysler Offers 
Single-Pedal Car 
For Handicapped 


DETROIT. — Persons who never 
have been able to drive cars be- 
cause of total or partial disability 
of one leg, now will be virtually as 
capable behind the wheel as those 
who are physically perfect—all be- 
cause of an accident sustained by 
President David A. Wallace of 
Chrysler Sales division, last win- 
ter, when a broken left leg com- 
pelled him to wear a cast for many 
weeks. 

Wallace wasn’t satisfied to have 
a chauffeur drive him during the 
period that his left leg was in- 
capacitated. Instead he began to 
ponder the problem of building a 
car that could be operated by a 
person who had the use of only 
one leg. 

The solution proved simple 
enough, thanks to Chrysler’s fluid 
drive. Wallace had the clutch pedal 
removed entirely from a Chrysler 
New Yorker and made the clutch 
and brake integral so far as their 
initial operation was concerned. 
By merely pressing on the pedal 
ordinarily used for the brake, the 
clutch is released and the brake 
then operates in the usual manner. 
The right foot thus does all the 
work, operating both the clutch 
and brake from one pedal and the 
throttle from the other. 

With Chrysler's fluid drive mak- 
ing it possible to drive in high 









FLOOR BOARD of the single-pedal 
car now offered by Chrysler. Details 
are contained in accompanying story. 


gear under all normal conditions, 
the “one-legged” car is just as easy 
to handle as any other, it is said. 
When the driver desires to slow 
down or stop, he merely presses 
the combined brake-clutch pedal to 
whatever extent is necessary. If he 
wants to stop completely, he either 
can hold the brake clear down, or 
else apply the hand-brake, the car 
being allowed to remain in high 
gear meanwhile because of the 
cushioning effect of fluid drive. 
When it is desired to start or to 
increase speed, the foot is removed 


from the pedal and applied to the 
throttle. 


N. C.’s April Sales Best 
Since December of ’°38 


_RALEIGH, N. C.—State motor 
Vehicle bureau reports that more 
ed automobiles were sold in North 
arolina last month than in any 
oe since December, 1938. Sales 
uring April totaled 5,726 passen- 
ood Cars and 1,346 trucks. The 
““cember, 1938, sales of cars to- 
taled 5,881. 


Chris 


“Sparks Sinsabaugh's sparkling 
“Wide-awapeumn is read by the 


in the industry. 







yearly models 


daily supply basis. 
The story in statistical form is as 


follows: 


Models 
1 year 
2 years 
3 years 
4 years 
5 years 
6 years 


old.. 
old.. 
old.. 
old.. 
old.. 
old. 


is revealed on a 


Apr. 1, °40 Apr. 1, °39 
Supply Supply 
45.6 days 44.8 days 
54.6 days 43.9 days 
53.7 days 37.3 days 
45.2 days 31.2 days 
34.2 days 29.2 days 
. 33.8 days 28 days 


The CATA in a message accom- 


panying the tabulations states: 


“Certainly on the basis of days’ 
supply — and this method is by 
far the best in determining what 


is coming 


letters should be your by-word and 
guide. If May 1 figures on used 
car supply show the same rela- 
tionship to those of a year ago, 
then used car inventories may well 
be headed for a jam-up.” 





Chicago Dealers Warned as Used Car Stocks Zoom 





AT SPEAKERS’ table during meeting of Buick dealers of Northern California 
at San Francisco. Left to right, W. F. Hufstader, Buick general sales manager; 
Harlow H. Curtice, Buick president and general manager; P. S. Steenstrup, 
Pacific regional manager for Buick, and Eaton McMillan, general manager of 


— caution in capita] | Howard Automobile Co., Buick distributor. 


Car Sales Up 32% 


WOOSTER, O.—A gain of 32 percent 
over the same period in 1939 is shown 
in the record of sales of new auto- 
mobiles in Wayne county for the first 
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Chevrolet Turns 
Out 800,000th 
1940 Model Car 


DETROIT.—Chevrolet’s 800,000th 
automobile to be manufactured 
since introduction of the 1940 
model, was produced May 13, ac- 
cording to M. E. Coyle, general 
manager. 

“On Mar. 21, Chevrolet announced 
completion of car No. 600,000, and 
on Apr. 16 reported production of 
its 700,000th unit,” Coyle said. 

“This production rate has been 
made possible by retail domestic 
deliveries in March of 106,108 new 


false advertisin 


offense. 


od 





Is there a ceiling to engine progress? 


One MIGHT just as well expect the 
world to stand still as to expect the 
forward march of engines and their 
fuels to cease. 

For as long as there are airplanes, 
men will want to fly farther and faster. 
As long as we have automobiles, the 
public will always hope for a car that 
offers still better performance, that 
gives more miles per gallon, that is 
even easier to drive than the splendid 
machines of today. 

And so, too, buses, trucks, tractors 
—everything that depends on an en- 
gine for its power—will always be a 
challenge to the forward-looking en- 
gineer. 

In this progress the Ethyl Gasoline 
Corporation, through its laboratories 


in Detroit and San Bernardino, plays 


a unique part. Though we are not 
directly engaged in the manufacture 
of fuels, engines or engine parts, we 
belong to both the oil and automotive 
industries. Thus we are able to cooper- 
ate with both industries; to help them 
unite their individual efforts toward 
the common goal of making transpor- 
tation better and cheaper. 

We realize that no one man, organi- 
zation or industry can go far or fast 
alone. Because engines and their fuels 
are so Closely related, they must pro- 
gress together. 

The development of new 
metals, new ceramics, new 
gasolines, and their adap- 
tation to future engine de- 
signs, incorporating such 


advances as super-charging 


and super-compression, require the 
combined efforts of many research men 
in many industries. It is to these men, 
who believe that the progress of the 
next ten years will far exceed that of 
the past ten, that our research and serv- 
ice facilities, data and equipment are 
available. 

‘ s s 
Ethyl Gasoline Corporation, ( thrysler 
Building, New York City, manufacturer 
of anti-knock fluids used by oil com- 
panies to improve gasoline. 





Better and more economical 


transportation throu gh 


ETHYL RESEARCH SERVICE 


cars, and the domestic sale of 108,- 
327 automobiles in April.” 





Quashes Indictment 


COLUMBUS, 0O. — Common Pleas 
Judge  -: = has sustained 
four months of this year. A total of|a motion, to. quas an 
772 new vehicles were sold in the|charging the Firestone Tire & Rubber 
county during the initial quarter. April |Co. with 
sales totaled 218, which represents an|sale of tires last winter. 
increase of 60 over the comparative 

period in April, 1939. 


true bill failed to properly charge an 


A ee eee 


Cable es 


1 ee rE Sa ee s 
(RTE TR A I A aon Se ys set i 


AUTOMOTIVE NEWS, MAY 20, 1940 





Ath Dimension 


National-Local Rate Situation; 


ATA to Biow..., 
By Pete Wemhoff 


Newspaper Rates 

Commenting on revival of an 
“acute” national-local newspaper 
advertising rate situation, Editor € 
Publisher, in an editorial May 11 
on automotive rates, declares the 
entire newspaper field is being 
harmed by a minority of news- 
papers which determine rate prac- 
tices “more by competitive expedi- 
ency than by sound economic 
principles.” 

“Our friends in the newspaper 
representative field,” the editorial 
states, “tell us that the national- 
local rate situation is again acute, 


Burchard, Murphy Products Co., 
Burlington, Wis., but two men 
connected with automotive ad 
agencies placed in the first five, 
viz.: 

Harry Smith, who took second 
spot, and Glenn Frost, who tied 
for fourth. Both are with Mac- 
Manus, John & Adams, Detroit, 
and both are — artists. 


ATA Account 

Biow Co., New York, has been 
named to handle advertising for 
American Trucking Assns. under 
its augmented public relations 


not because advertising agencies campaign. Plans for a preliminary 


are anxious to exploit newspa- 
pers, but because a minority of 
newspapers have offered not only 
to accept copy at their retail 
rates, but to pay agency com- 
mission on that basis. 

“The trouble now is over the 
Ford motor account. N. W. Ayer 
& Son is placing a national factory 
campaign for Ford at national 
rates. McCann-Erickson is placing 
regional campaigns, also co-opera- 
tive campaigns, at the national 
rate. The latter agency is also 
placing a campaign, which is being 
paid for entirely by local dealers. 
The agency sought to place this 
business on the national card, but 
ran into protests from the dealers. 

“That would not be highly im- 
portant, if some newspapers had 
not made the mistake of setting 
their local automotive rates as 
much as 50 percent below the na- 
tional tariff. In some cases an 
even wider differential has been 
noted. Where the rates are the 
same, or in the few instances where 
the local rate is higher than the 
national, the agency has no diffi- 
culty. 

“Advertising agencies have no 
alternative when they can buy 
space at markedly lower rates on 
the local cards. Their aim must 
be to make the client’s money go 
as far as possible. If they can get 
an agency commission on the local 
card, that’s so much gravy for the 
agent, but it is only grief and loss 
for the newspaper which holds its 
white space so cheaply. 

“Several years ago, leading 

newspapers thought they had 
solved the automotive advertising 
question by establishing a special 
rate for all advertising in this 
classification, whether it was 
placed nationally or locally. That 
was a commonsense solution, but 
it seems to have broken down 
under the strain of competition. 
It has now been suggested that 
a solution can be reached by sell- 
ing all advertising on frequency 
rates and requiring the use of a 
specified percentage of the con- 
tract space each week of the 
year. If a national advertiser 
cannot fit this schedule — and 
not many do — they can buy 
their space at open rates, set 
reasonably higher than that ac- 
corded regular patrons. 

“The minority of newspapers, 
with rate practices that are de- 
termined more by competitive ex- 
pediency than by sound economic 
principles, are costing the entire 
newspaper field plenty of business. 
The benefits of rate cuts are always 
transitory, and their net result is 
to build distrust in the mind of 
the man who has wangled one.” 


Winnahs 

First prize in Hoard’s Dairy- 
man advertising men’s cow judg- 
ing contest went to Thomas C. 


survey are now being formulated, 
after which a definite program will 
be mapped. 

Agency officials who will work 
on the ATA account include Mil- 
ton Biow, president; L. W. Thomas, 
advertising copy chief; E. J. Bann- 
vart, vice-president and N. B. Nor- 
man. 


Promotion 

Outdoor Advertising, Inc., is 
mailing out a nifty promotion 
piece, to wit: 

Jewel-like box contains small 
smooth stone and following mes- 
sage on card: “This little stone 
once was rough on all sides. 
Constant pounding of water wore 
it smooth. Like the stone, sales 
resistance to a product can be 
worn away by the pound, pound, 
of your message. Repetition — 
essential in selling — is delivered 
with maximum frequency by 
outdoor advertising. Is this sell- 
ing force now at work for you?” 


Theme 


Saturday Evening Post has started 
a new advertising campaign in 
newspapers, with the theme “Today 
Is Post Day,’ which was featured 
for 166 consecutive weekly inser- 
tions, being supplanted by the new 
theme, “America Between Two 
Covers.” 

A. J. Gallager, Curtis Publishing 
Co. publicity director, announced 
that from now on the weekly ads 
will not only give readers a pre- 
view of contents for the week but 
will describe what the magazine 
means to America. 


Feted 


Executives of Macfadden Publi- 
cations, Inc., and the Western staff, 
paid tribute to Western Manager 
Charles H. Shattuck Wednesday 
(15) at an anniversary luncheon 
at the Blackstone hotel, Chicago, 
on the occasion of his 30th year 
with the company. 

Shattuck started with the com- 
pany when it published its first 
magazine, Physical Culture. Com- 
pany also announced the formal 
opening of its new offices at 221 
N. La Salle Street, Chicago. 


Outdoors 

New development in outdoor ad- 
vertising is foreshadowed by an- 
nouncement of “Outdoor Mural-ad 
System,” described by its creators, 
Outdoor Photographic Display 
Corp., New York City, as “A Sys- 


tem of Vitalized Outdoor Adver- 
tising.” 
“Mural-ad” system is said to 


bring a new life-like realism in 
pictorial copy, obtained by the use 
of color photo murals; not repro- 
ductions, but actual photographic 
enlargements. Copy is_ recessed 
and housed in a display unit of 
unconventional design and appear- 


WANT TO BUY: 


Metal bins to be used in our Parts Department. 


Please write us just what you have on hand, with 
complete description and prices. Quote us F.O.B. 


shipping point. 


ALEXANDER MOTOR COMPANY 
Largest Dodge Dealer in the Entire South 
2121 Pacific Avenue 
DALLAS, TEXAS 





$$ 


Chatter 

Fuller & Smith & Ross, Inc., 
Cleveland, is publishing four-page 
house organ, giving lineup on} 
agency's various jobs, etc. .. . Al-| 
llentown (Pa.) Morning Call cele- | 








THE ONE-MILLIONTH Oldsmobile "Ss a November, 1933, when C. L. 


McCuen, 


during the 
regime of 
43-year history. 


= manager, center, and D. 

right, took over the management of Oldsmobile, came “off the line’ in Lansing | 
ast week. More Oldsmobiles have been built and sold during the 
ceCuen and Ralston than in all the previous years in Oldsmobile’s 
Photo shows the millionth Oldsmobile, 


‘. Ralston, general sales manager, 


a 1910 Custom 8 


Cruiser four-door sedan, being driven off the final assembly line by S. 
Woodmancy, Oldsmobile’s manager of manufacturing. 


ance. Concealed fluorescent illumi- 
nation is also used. 


In construction of the all-metal 
display unit, instead of the con- 
ventional panel upon which copy 
is ordinarily posted or painted, a 
system of separate, removable, in- 
terchangeable, steel panels of uni- 
form three feet width is provided, 


| Program Complete 


which, when slid into place end | 


to end, form a single panel unit. 
Upon these panels, photo-mural 
copy is mounted indoors, unham- 
pered by outside weather condi- 
tions. Whenever it is desired to 
change copy, the old copy is slid 
out, one panel at a time, and the 
new copy-bearing panels slid into 
their place upon a simple system 
of horizontal tracks. Rollers 
mounted on the back side of the 
panels (the edges of which are 
protected by concealed narrow 


rims) make the sliding operation | 


easy, it is claimed. 

Outdoor Photographic Display 
Corp. plans to license use of its 
“Mural-ad” system to outdoor plant 
operators. 


Named 


Appointment of H. Malcolm 
Stuart to handle De Soto Co-opera- 
tive in the Detroit office of J. 
Stirling Getchell, Inc., is announced 
by Harry T. Mitchell, 
manager in Detroit. 

Stuart has recently been with 
Standish-Barnes Co., operators of 
an outdoor advertising plant in 
Providence, R. I. For 14 years prior 
to 1939 he was with Campbell- 
Ewald Co., of Detroit, his most re- 
cent position being director of the 
outdoor department. 


Race 


Getchell | 





| 
| 





Arrangements are nearly com- | 
plete for CBS coverage of Indian- | 


apolis 500-mile race May 30. 
WBBM-CBS_ race experts 
broadcast not only the actual race, 
but will describe for listeners the 
time and speed trials leading up 
to the Memorial Day classic. 

Ken Ellington, who has broad- 
cast the Indianapolis race for the 
Columbia network during the past 
four years, will call the race from 
the judges’ pagoda. Ellington will 
also take part in the preliminary 


broadcasts of qualifying trials. At | 
the trackside will be John Mc-| 
Cormick, WBBM-CBS annouwucer | 


and sportscaster. McCormick will 
also do interviews with the drivers 
in the pits as they tune the track 
giants. 


Geo. K. Hebb 


George K. Hebb, 57, president of 
Evans - Winter - Hebb, Inc., and a 
past president of United Typothetae 
Assn. of America, died May 16 in 
Harper Hospital, Detroit. Mr. 
Hebb’s firm had been advertising 
printers for most of the auto manu- 
acturers. 


brates 20th anniversary. 


Lynn Sumner, 


oe 
who heads' 


| 





| 





agency bearing his name, re-elected | 
president of Advertising Club of | 


New York this week. 
Manus, John & Adams Inc., cele- 
brated sixth birthday Friday (17); 
business halted at noon. 


Mac- | 


| 


| 
| 
| 


| 


Automotive News’ Almanac, published 
once a year, is considered THE refer- | 


ence book wherever automotive 
mation is desired. 


infor- | 


For Penna. Motor 


Federation Session 


HARRISBURG, Pa. — (UTPS). — 
Program for the 34th annual meet- 
ing of the Pennsylvania Motor 
Federation, to be held May 22-24 at 
the Bellevue-Strattford Hotel in 
Philadelphia, has been announced 
by Richard B. Maxwell, secretary- 
manager. Sessions will open with a 
meeting of the executive com- 
mittee and a dinner Wednesday at 
7 p.m. 

John A. Rupp, president of the 
group, will preside at the meeting 
starting at 9:30 a.m. on Thursday. 
Address of welcome will be given 
by Robert E. Lamberton, mayor of 





Philadelphia, and greetings will be 


extended by Robert P. Hooper, 
president of the Automobile Club 
of Philadelphia. 


Speakers will include Thomas P. 
Henry, president of AAA, and Pyke 
Johnson, executive vice - president 
of the Automobile Manufacturers 
Assn., who will talk on “The Auto- 
mobile Manufacturer and the Con- 
sumer.” 


In This Corner 
(Continued from Page 4) 


could possibly be increased to 17 
percent, but anything in excess of 
17 percent, we believe would be 
quite undesirable. 


“The best type of surface to have 
on the ramp would be floated 
cement finish — that is, the surface 
finished with either a wood or a 
carpet float. I hope this gives the 
information desired.” 

Since the medium length ramp 
mentioned in the Goodwin letter 
would be only three percent steeper 


will | than the maximum recommended | 
by Mr. Kahn, and the space on the | 
upper floor is not to be used for | 


other than long time storage, it is 
possible that this ramp could be 
used. On the other hand, the ramp 
itself represents a considerable in- 





vestment and it is possible that the | 


upper part of the building might be 
used for some other purpose in 
the future, creating conditions that 
would make the medium ramp in- 
efficient for its new use. In view 
of the long experience of Mr. 
Kahn in this particular field, we 


| feel that the longer ramp, which 


would probably not exceed the 17 
percent maximum which he recom- 
mends, would probably prove the 
wiser choice in the long run. 


| 
' 


| outlook. He said: 


| shipments 


| Revoir Re-elected 


Third Time By 


Syracuse Dealers 


SYRACUSE, N. Y. — Re-electej 


| president of the Syracuse Autom. 


bile Dealers Assn. for a fo 

term, Frank G. Revoir, Sledaee 
distributor, spoke cheerfully con- 
cerning the local automobile Sales 


“I predict that both new and 
used car registrations in Onondaga 
county for 1940 will be the best of 
any year in a decade, with the 
possible exception of 1937,” 

He pointed out that new car 
registrations in the county durin 
the first four months of 1940 totaled 
3,210, against 2,575, 2,071 and 3,798 
in the corresponding periods of 
1939, 1938 and 1937, respectively, 

Annual meeting of the Syracuse 
association took place at Hotel 
Syracuse last Tuesday. Following 
the re-election of Revoir as presj- 
dent, these officers were elected: 
First vice-president, H. A. Dunn 
(Chevrolet); second vice-president 
L. Burr Keegan (Ford); treasurer. 
LeRoy Casper (Ford). 

G. A. Fonda (Packard) was 
elected a director of the associa- 
tion and the following directors 
were re-elected: C. S. Forsythe 
(Dodge), E. P. Weiss (De Soto), 
J. B. Rusterholtz (Chrysler), G. F. 
Strickland (Pontiac), W. J. Carrier 
(Brockway truck) and T. C. Hale 
(Associates Discount Corp). 

New advisory committee of the 
association consists of Solomon 
Spector (Cadillac-LaSalle), W. E. 
Ferris (Hupp, Willys), C. F. Wil- 
son (Chrysler) and H. J. Wright 
jr. (Nash). 

James D. Hayes was reappointed 
secretary and manager of the asso- 
ciation. 


Bohn Executive 
Personnel Shifted 


DETROIT.— Bohn Aluminum & 
Brass Corp. directors last week 
shifted the executive lineup and 
declared a dividend of 25 cents a 
share, payable July 1 to stock of 
record June 14. A like amount 
was paid Apr. 1. 

Reorganization of operating per- 
sonnel to create official executive 
positions for certain key operating 
men was ascribed to the rapid 
growth of various divisions. 

Charles B. Bohn, former presi- 
dent, was elected chairman of the 
board and P. A. Markey, former 
vice-president and treasurer, was 
elected president. S. D. Den Uyl, 
secretary, also becomes treasurer. 

Emerson Frantz was elected vice- 
president in charge of sales and 
Henry Levitt was made vice-presi- 
dent in charge of the Michigan 
Smelting and Refining division. F. 
M. Taylor was elected assistant 
secretary and assistant treasurer. 





Dodge Truck Shipments 


Set an All-Time Mark 


DETROIT.—Shipments of Dodge 
Job-rated trucks for the first 
quarter of 1940 were the largest 
for any similar period in the his- 
tory of the company, according to 
T. W. Moss, director of Dodge 
truck sales. 

“First quarter shipments repre- 
sented a 34.3 percent increase over 
in the corresponding 
quarter of 1939,” said Moss. 
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NASH DEALERS throughout the country are currently holding special 
plays of the new Nash “sleeper.’’ Sales of bed car equipment are reporte 


dis- 
d to 


be running 60 percent above last year, an increase attributed to the risiD 
tourist boom and to radical improvements made in the 1910 model bed. Typ!¢® 
display is this one set up by the Nash California Co. at the recent outing shoW¥ 
in Los Angeles, sponsored by the Automobile Club of Southern Californ!® 
More than 200,000 people visited the show. 
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Automotive Industry Holds 


AUTOMOTIVE NEWS, MAY 20, 1940 


Key to U.S. Defense Pla 


Ready to Contribute Much 


To Mechanized War Needs 


(Continued from Page 1) 


f the Ford organization could 
tart the production of field ar- 
illery. Other divisions of the plant 
ould be transformed into shell 
actories. Eagle boat production 
gcilities at Ford have never been 


jismantled and machinery is in 
erating condition. 
Reo Motor Car Co., Lansing, 



















shich has been idle for several 
months and which was to have 
pened this week, it is pointed out, 
an be used for the production of 
machine guns. 

Many other plants in the auto- 
motive industry can be used for the 
production of naval guns, aircraft 
engines or engine parts. Packard 
recently has developed power 
slants for high speed torpedo boats 
witable for coastal patrol and de- 
fense against submarines. General 
Motors diesel engine division can 
urn out heavy marine diesels for 
submarines, light destroyers and 
tther marine units. 


Within the past two decades the 
internal combustion engine, which 
in this country has contributed so 
much to the peace and happiness 
of the people, has been transformed 
into a devastating instrument of 
war. Mobility has been proved dur- 
ing the past several months of con- 
jict abroad to be the keystone of 
military success. No country in the 
world possesses facilities for the 
production of mobile units that can 
match the productive ability of the 













Foreign— 
800,000 Vehicles 
Idle in England 


Because of War 


LONDON.—(UTPS).—“Gratifica- 
tion” shown by the former chan- 
cellor of the exchequer, Sir John 
Simon, in his budget speech, that 
motor license receipts from private 
cars for the December-February 
period were $52,500,000, which is 
$670,000 more than in those months 
a year ago, is not held by the mo- 
toring trade. 

More than 800,000 cars have been 
scrapped or laid up since last Au- 
gust, and the fact that receipts 
were higher compared with 1939 
was due entirely to the increase in 
the horsepower tax from $3.50 to 
$6. It more than offset the drop of 
44,700 in the number of cars 
licensed, which was 1,223,433 
against 1,768,183 a year ago. 

Revenue returns, claimed Sir 
John, showed that they had suc- 
ceeded in discouraging luxury mo- 
toring. Since he had estimated his 
receipts in the September budget 
at $110,000,000 and had actually got 
$170,000,000, his treasury advisers 
must have considerably underesti- 
mated the business world’s depend- 
ence on the motor industry. 


Registration Bill Vetoed 

ALBANY, N. Y.—A bill advancing 
the effective date for the start of the 
motor vehicle registration year from 
Feb to Apr. 1, was vetoed here 








‘ast week by Gov. Herbert H. Lehman, 
who pointed out the measure would | 
‘Orrespondingly postpone receipt by | 
the state of $30,000,000 in motor ve- | 
hicle revenue and thereby increase 
he state’s short-term borrowings. , 


American automotive industry. The 
productive facilities of this in- 
dustry are available immediately 
when the command is given. 

By and large the attitude here 
has been one of approval of the 
position taken by the President. 
Leaders in the industry have not 
invited the new role which they 
seem likely to be called upon to 
play, but there is a general agree- 
ment with the President’s view 
that conditions abroad constitute a 
possible threat to our own safety 


| and that delay in preparing to meet 


attack would probably be more 
costly than money spent now. 
Just what effect the demand for 
military needs will have on the 
future production of cars and 
trucks of peacetime design, of 
course, would depend largely upon 
the future fortunes of the warring 
nations of Europe. Should the 
situation become more acute where 
“top speed” as suggested by the 
President last week is required, it 
is likely that a very high percent 
of plant facilities would have to be 
devoted to rearmament activity. 
* * 


Suggests Cut 


In Car Purchases 


WASHINGTON.—A threat of 
curtailment of civilian expenditures 
for automobiles is contained in one 
of the plans submitted through 
which up to $20,000,000,000 could 
be provided for U. S. armaments 
under a wartime finance proposal. 

Program was outlined to high 
army officers last week. The author 
is Jerome N. Frank, chairman of 
the Securities and Exchange Com- 
mission. 

Program would include in modi- 
fied form the “forced loan” plan 
evolved for Great Britain by J. M. 
Keynes, British economist. It pro- 
vides for levying a _ contribution, 
fairly high in relation to total in- 
come, part of which would be re- 
garded as a loan by the taxpayer 
and covered by securities repay- 
able in installments after the war. 
The remainder would be considered 
taxes and not repayable. 

Taking up the basic problem of 
ways and means of reducing civil- 
ian expenditures by the amount to 
be spent on armaments, Frank 
estimates $15,000,000,000 could be 
set free from these sources: 

About $5,000,000,000 from curtail- 

ing civilian buying of durable 
consumers’ goods, such as automo- 
biles, household machinery and 
furnishings. 

2 Approximately $3,000,000,000 by 

cutting down civilian consump- 
tion of non-durable or consumption 
goods. 

Another $2,000,000,000 by curtail- 

ing for several years replace- 
ment expenditures for business. 

About $5,000,000,000 from individ- 

uals’ normal savings, estimated 
at $10,000,000,000. 

“We could thus set free for pro- 
duction of armaments $15,000,000,- 
000 with relative ease,” Frank said. 
“It is probable that only in case 
armament expenditures should ma- 
terially exceed $20,000,000,000 per 
year, at present price levels, that 
a serious curtailment of the cur- 
rent consumption of civilians would 
be necessary.” 


* 





THREE 
fon, Peterjames, left, and the latter’s 


GENERATIONS of the 


Chevrolets. Gavin Bruce, a Scot, 


Bruce 


went 
‘nd has been followed by four sons and four grandsons. 


family — Gavin Bruce, right; 
son, Bob, center — are now 
to Chevrolet 


his 
P - building 
in Flint 22 years ago, 
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CHRYSLER 





“COMING OUT PARTY.” David A. Wallace, left, president of 


Chrysler Sales division, Chrysler Corp., and Charles L. Jacobson, vice-president 


and general sales manager, 


christen one of the new two-tone exteriors now 


ffered by Chrysler at slight extra cost. Because of the lines of the Chrysler 
car, the two-tone combinations are particularly effective. Owners may choose 


from among four combinations, namely, 


blue and maroon and beige. 


C hevrolet R 


saike i tates 


two tones of gray, of green, of 


New Reconditioning Manual 


DETROIT. — Publication about 
June 1 of a new used car and truck 
reconditioning manual, said to be 
the only reference and guide book 
of its type, will make available to 
all Chevrolet dealers a complete 
and up-to-date direction book for 
the renovation of used cars. An- 
nouncement of the new compilation 
is made by Ed Hedner, national 
director of service for Chevrolet. 

Chevrolet's service department 
annually publishes a broad range 
of literature on new and used car 
operation and maintenance, but the 


Pa. High Court 
Holds Fair Sales 
Act Is Invalid 


PHILADELPHIA. — Concurring 
with lower court decisions inval- 
idating Pennsylvania’s so - called 
“fair sales” act of 1937, banning 
below cost retail and wholesale 
merchandising, the state supreme 
court has ruled that the measure 
violates both federal and _ state 
constitutions. 

An opinion by Justice Horace 
Stern held that a section of the 
act prohibiting “advertisement, of- 
fering for sale, or sale of any 
merchandise at less than cost by 
retailer or wholesaler” violates the 
fourteenth amendment to the fed- 
eral constitution and the declara- 
tion of rights of the state constitu- 
tion. 

Pointing out that statutes of this 
type had been enacted in about 20 
other states since passage by Con- 
gress of the Robinson-Patman act 
in 1936, Justice Stern added: “Ex- 
cept in a very few instances, 
however, they differ from the Fair 
Sales Act of Pennsylvania in that, 
instead of a general prohibition of 
| sales below cost, they forbid such 
transactions only when engaged in 
for the purpose of destroying com- 
petition, injuring competitors, de- 
ceiving or misleading customers, or 
creating a monopoly.” 


Factory Customer 
Deliveries Zoom 


At Cadillac-LaSalle 


DETROIT.— New car deliveries 
at the factory on sales made else- 
where in the country reached a 
|new high for April, according to 
Frank Griffin, sales service man- 
ager of Cadillac-LaSalle. 


that 
figure,” 


probable will 


April’s 


May 


livery this month within 20 cars of 
| the previous peak for May.” 

Griffin said lower rail and 
travel fares have been instrumental 
| in the rise of factory customer de- 
| liveries, which have increased in 
| each succeeding month this year. 





Rebuilders Organize 
NEWARK, N. J. 


dealing in automobile body work have 
organized the Auto Body Rebuilders 
Assn. of New Jersey. With members 
pledged to prompt, efficient and reli- 


able service 


the new group will hold 
{meetings here 


twice a month. Officers 
|} are Sam Zucker, president: Charles 
| Kraut secretary, 
} treasurer 


and Jacob Roth 





“At the present pace, it is also | 
eclipse | 
Griffin declared. | 
“We already have on file for de- | 


air 


A number of firms | 


present 300-page volume is_ the 
largest it has ever produced. 


The first used car recondition- 
ing manual, published in 1938, rep- 
resented several years of research 
both by Chevrolet dealers and by 
the service department in Central 
Office. The 1940 edition is double 
the size of the first work, and 
includes 44 different departments. 


“The new manual gives the dealer 
the best thinking in the field of 
used car reconditioning,” said Hed- 
ner. “In it we have incorporated 
the practical experience of the 
most successful merchandisers of 
used cars, as well as the results 
of intensive research carried out in 
our own department relative to 
tools and equipment, methods of 
operation, and proper management 
of the used car reconditioning de- 
partment. 

“In a large measure, Chevrolet 
dealers have written this book 
themselves, for through our dealer 
committee system, which brings 
dealers to Detroit regularly for 
discussion of plans and programs, 
we have been able to round out 
our own studies of the used car 
reconditioning business.” 

A copy of the new manual will 
be available to every Chevrolet 
dealer, Hedner said, and it will 
thus equip them with the latest 
information on reconditioning. 

More than 600 different pictures 
illustrate the text, so that mechan- 
ics and service men can easily 
follow any suggested procedure by 
picture as well as text. Special 
topics have been contributed by 
various manufacturers and_ sup- 
pliers. 


Among the subjects covered are 
upholstery treatment, glass cutting, 
metal bumping, body service, metal 
shrinkage, soldering, welding, metal 
abrasives, machine sanding, final 
clean-up, suppliers, and _ various 
phases of truck reconditioning. 

In addition, specialized depart- 
ments deal with other makes of 
cars most frequently found in 
Chevrolet dealers’ used car stocks. 


|A final division is devoted to used 


car and truck conversions, explain- 
ing how a dealer may remodel a 
used unit into such other pieces 
of equipment as tractors, power 
units, hay bucks, trailers, etc. 





9 


| Willys Dealers 


Stage Driveaway 


Of 150 Vehicles 


TOLEDO.—The largest mass 
driveaway of Willys cars and com- 
mercial trucks by dealers in the 
Ohio-Indiana territory this spring 
took place last week. Over 200 
dealers and salesmen were wel- 
comed as guests of Harold C. 
Schott, head of Willys of Ohio, lo- 
cal distributors, at the Willys Ad- 
ministration building, where a pro- 
gram of various events was of- 
fered. 

Social highlight scheduled for the 
day was an inter-state luncheon at 
noon, in the auditorium of the ad- 
ministration building, with Joseph 
W. Frazer, president of Willys- 
Overland Motors, Inc. presiding as 
toastmaster. 

“Our sales manager, M. J. Golden 
and myself have just returned 
from separate swings through the 
country,” Frazer said. “Everywhere 
we found definite signs of improved 
conditions facing the average fam- 
ily. This naturally is reflected in 
incfeased sales of practically all 
products. 


“In our own case, domestic sales 
of Willys cars and trucks in the 
United States so far during the 
present model year are already 73 
percent ahead of those of the en- 
tire 1939 model year.” 


Chrysler Dealers 
Plan Driveaway 


For This Week 


DETROIT.—Chrysler dealers 
from the Youngstown, O., Erie, Pa., 
and Newcastle, Pa., territory will 
be guests of the Chrysler Sales Di- 
vision, Chrysler Corp., Monday and 
Tuesday of this week, following 
which they will drive away about 
80 Chrysler cars. 


The party, in charge of F. L. 
Dickerson, Detroit regional man- 
ager, will arrive Monday morning. 
The day will be spent inspecting 
the Plymouth plant, Chrysler en- 
gineering building, forge plant and 
other Chrysler Corp. activities, with 
a dinner and entertainment at the 
Detroit-Leland hotel in the eve- 
ning. 

On Tuesday the dealers will visit 
the Chrysler factory and the Ker- 
cheval body plant, with luncheon 
in the executives’ dining room. The 
driveaway will start in the early 
afternoon. 


Burning of Cars 


Battled in S. C. 


COLUMBIA, S. C. — Co-operation 
of law enforcement officers in 
South Carolina to combat the 
stripping and burning of automo- 
biles with intent to collecting in- 
surance, has resulted in the prose- 
cution of a number of cases to be 
tried by courts in this state in May 
and June. 

The state’s automobile associa- 
tion is backing the fight of officers 
to reduce such losses and secure 
lower insurance rates for South 
Carolina. 


DEALERS THROUGHOUT THE WORLD MAKE MONEY WITH 


FEDERAL FALUEHS 


WILSON SAGESER TRUCK CO.., 


Lexington, Ky.. says: “The Federal line is so com- 


plete — from 
in our territory above the 


find the Federal franchise a ve 


% to 8 tons—that we are 
passen 


‘in’ on every deal 
ger car type of truck. We 
ry profitable one.” 


SOME DESIRABLE TERRITORIES ARE NOW OPEN 


Write for Franchise Details 


ee ee a eV 


One of the Oldest and Most Soundly Financed 
Companies in the Truck Industry 











10 






STATES 


*39| 














AUTOMOTIVE NEWS, MAY 20, 1940 
OO __———————————— — — — ————  — 


New Passenger Car Registrations, All States for March, °40-’39 
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AUTOMOTIVE NEWS, MAY 20, 1940 


Production-Registrations 


May’s Production Seen Above 375,000 Vehicles 


AN’s Production Estimate 


(U. S. and Canada) 
WEEKS ENDED MAY 18, MAY 11 














Jan.1 Jan.1 
Week Same Week May to to 

Ended Week Ended to May 20 May 18 

May18 1939* May11* Date 1939* 1940* 
GEN. MOTORS ........ 44,550 $2,298 43,886 115,082 626,101 841,367 
Chevrolet] ........... 27,000 19,850 27,065 70,265 375,160 506,598 
60 8v VAC KS Ate 6,500 4,927 6,422 16,762 96,445 129,774 
ae ere 5,400 4,011 5,459 14,099 69,953 99,318 
Oldsmobile .... ..... 4,800 2,755 4,098 11,838 68,808 89,260 
Cadillac-LaSalle 850 750 842 2,118 16,635 16,417 
GHEMP MISERIES 6s ceccecess 19,020 18,480 20,010 49,560 373,341 462,182 
PAGIMOUCNT ce scccecces 9,620 9,580 9,614 24,0384 187,365 225,442 
CS ae eee 5,750 6,209 6,140 15,190 128,365 145,188 
GREED ic ckccesccwrne 2,050 1,400 2,554 6,134 34,746 52,652 
NE 65 ku 00 ee 6 ve 1,600 1.300 1,702 4,202 27,865 38,900 
Ree ee ere ee 18,695 21,910 18,709 50,448 400,617 428,941 
eer eee 16,260 19,260 16,175 43,835 347,257 371,351 
PEE 8S S00 wiewvess 1,925 2,010 1,879 5,004 41,050 44,085 
Lincoln-Zephyr ...... 510 640 655 1,609 12,310 13,505 
STUDEBAKER; ....... 2,464 2,696 2,204 6,198 38,636 49,056 
PRAERPAEOED ces ccceene 1,750 1,000 1,729 4,229 20,105 33,324 
CIEPENT cies icees aces 1,600 800 1,603 4,271 26,630 32,612 
EG Ais 5 a 868 cee ee 1,536 1,227 1,553 3,739 32,268 27,318 
WOREMIEEET vb es kc iweeees 1,220 563 1,120 2,340 8,476 12,511 
EEL, ics suai dacs 80 140 160 4u4 2,497 1,113 
i ree $ 82 + + 1,515 899 
HUPMOBILE ......... 80 $ 12 96 770 96 
MISCELLANEOUS}; 6,350 5,650 6,348 16,478 115,501 130,479 
AMER 560.4566 64s die 97,375 84,841 97,334 252,875 1,656,457 2,019,928 
*Revised. Includes trucks. tClosed. Miscellaneous includes Crosley. 


Henney, Autocar, Brockway, Diamond T, Divco, Federal, GMC, Indiana, 
International, Mack, Reo, Sterling, White, ete 


April Registrations Seen 


13% Over Total for March 





DETROIT.—Advance registration 
information from major cities in- 
dicates that the nation’s new pas- 
senger car sales in April were 
about 13 percent greater than in 
March, according to R. L. Polk & 
Co. 


The improvement in April over 


Plant Activity 


MONE: ocacdiwecesiwadenseae 
Buick steady; 6,500, five days 
Cad.-LaSalle.steady; 850, four days 
Chevrolet. .steady; 27,000, five days 


Chrysler. .... drop; 2,050, four days 
De Soto. ...steady; 1,600, four days 
Dodge........ drop; 5,750, four days 
POE e600 steady; 16,260, four days 
Graham...... steady; 160, five days 
Hudson....steady; 1,6uu, four days 
Lincoln........ drop; 510, four days 
(eee steady; 1,536, four days 
Oldsmobile. ...rise; 4,800, five days 
Packard....steady; 1,750, five days 


Plymouth. .steady; 9,600, four days 
Pontiac steady; 5,400, five days 
Studebaker. .steady; 2,464, 4% days 
Se steady; 1,220, five days 





March is general throughout the 
country except for the East South 
Central and West South Central 
states. 


The Polk tabulations point to in- 
creases in April over March as 
follows in the various sections of 
the country: New England, 32.43 
percent; Middle Atlantic, 28.21 per- 
cent; East North Central, 11 per- 
cent; West North Central, 18.89 
percent; South Atlantic, 2.55 per- 
cent; Mountain Region, 11.13 per- 
cent, and Pacific Region, 1.65 per- 
cent. 


School Bus Change 


TRENTON, N. J. — New Jersey's 
state board of education has approved 
a change in its school bus regulations 
to permit vehicles licensed and ex- 
amined as common carriers by the 
state public utility commission to 
qualify to carry students. Under the 
change, regular common carriers will 
not be required to remove all inside 
advertising and will be permitted to 
have short seats lengthwise of the bus. 


“Dealers Tell Me,’’ by William C. 
Callahan, is an open forum for the ex- 
pression of dealers’ opinions. It ap- 
pears weekly in Automotive News. 


——— ~Week’s 


Output 
Holds Steady 
At 97,375 Units 


By Pete Wemhoff 
Associate Editor 

DETROIT.—On the basis of 252,- 
903 cars and trucks produced thus 
far this month, May’s total output 
is expected to 
easily top 375,- 
000 units. This 
total might 
easily go higher, 
if some manu- 
facturers do not 
shut down for 
more than the 
contemplated 
two-day holiday 
in the final 
week of the 
month. 

In May, 1939, 
the industry as- 
sembled 313,248 
cars and trucks, 
while in April 
of this year 
there were 445,- 
817 units pro- 
duced. 

Operations 
during the week 
just ended held 
steady, with the 
total output be- 
ing estimated at 
97,375 cars and 
trucks, which 
contrasts with 
97,334 units in 
the previous 
week and wit 
84,841 units il 
the comparable period of last year. 

General Motors’ group total for 
the past week rose slightly to 44,- 
550 cars and trucks from the 
previous week’s 43,886 units. In the 
comparable period of last year GM 
divisions turned out 32,293 units. 

There was a slight decline in the 
Chrysler group total for past week, 
the figure being 19,020 cars and 
trucks as against 20,010 units in 
the previous week. Last year’s to- 
tal was 18,480 units. 

Ford’s operations remained prac- 
tically unchanged last week. As- 
semblies totaled 18,695 cars and 
trucks, only fractionally below the 
18,709 vehicles produced in the 
previous week. However, in the 


Automotive News’ 
Production Estimate 





comparable period of 1939, Ford. 


divisions turned out 21,910 units. 

No appreciable change was re- 
ported among the independent pro- 
ducers for the past week. Stude- 
baker continued in the van of the 
group, followed by Packard, Hud- 
son, Nash, Willys, Graham and 
Hupmobile. 





New Passenger Car Registrations 
Two Months, plus 48 States for March and 15 for April 




















April April 940 1939 Unit 
to Date Pos. 1940 Pos. 1939 Pos. Gain 
SMOVIOIOE os csvesvises 27,860 1 226,038 1 163,263 1 62,775 
PEE... 85:5 5.06'.6.5.4'0 8078-68 16,687 2 148,446 2 125,127 2 23,319 
PAVMOUT sv evccceseeun 12,995 3 113,744 3 99,649 3 14,095 
SOL. 65555 055. as ROOD 7,974 4 72,329 4 54,164 4 18,165 
ENE 8 HES Seite ve 6,382 5 57,090 5 39,607 6 17,483 
BED bese vercevceses 5,952 6 55,969 6 52,677 5 3,292 
Oldsmobile .......... 5,607 4 49,874 7 36,883 ‘< 12,991 
CRIVSICF cc csevecveses 2,831 9 26,200 8 19,028 8 7,172 
Studebaker .......... 2,960 8 25,294 9 12,960 12 12,334 
WACPOULTY occ ceiicscnes 2,652 10 22,644 10 15,078 9 7,566 
PENCE 08.5 c6cveeneeas 2,414 11 20,282 + 11 12,556 13 7,726 
oe 2,063 13 18,819 12 10,823 14 7,996 
TO OED 6.0500 008 6000s 1,938 14 18,402 13 13,685 11 4,717 
POMEL. 02-8: 5010 9016.00 0.06 2,086 12 15,203 14 14,724 10 479 
Cadillac-LaSalle ..... 895 15 9,073 15 9,254 15 181* 
BMOOEE bi scsnrcvesae 566 16 5,926 16 5,573 16 353 
WUIHYS onc cece sesecee 565 17 §,723 17 3,018 17 2,705 
UNE, 55.3.8 55s veins 4 14 18 98 18 1,135 18 1,037* 
Hupmobile .....55665 — sssssses 19 16 «419 219 19 203* 
Miscellaneous ........ 40 573 528 45 
MOUEE vr veoweitees 102,481 891,743 689,951 201,792 
*Loss 
e 
Canadian Sales ; 


During *40 Seen 
Above 739 Total 


MONTREAL.—Sales of passenger 
and commercial vehicles in Canada 
during 1940 will exceed those of 
1939, it is predicted by Harry J. 
Carmichael, general manager of 
General Motors of Canada, who 
pointed to the continued upward 
trend in evidence since Jan. 1. 
Dominion motor vehicle registra- 
tions for first three months of 
1940 show remarkable gains over 
same period in 1939, passenger car 
registrations alone showing an in- 
crease of 47.6 percent. 

The fact that the production of 
automobiles had been increased to 
keep pace with public demand has 
resulted in more Canadians being 
profitably employed in the auto- 
mobile and associated industries. 
At the same time, Carmichael 
stated, industry in general through- 
out Canada was experiencing a 
steadily increasing impetus as a 
result of millions of dollars being 
spent on war orders. 

He stressed the fact that produc- 
tion of passenger and commercial 
vehicles by General Motors is pro- 
ceeding unimpaired by the accept- 
ance of war orders and that the 
facilities of the, company are more 
than adequate to take care of all 
orders. 


Cummins’ New Office 


NEW YORK.—Cummins Engine Co. 
has opened its Eastern headquarters at 
4601 Chrysler Building here. 
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LIGHT-POWER 


UNIT USES NICKEL CAST IRON 





Adoption of improved materials of 
construction has made. possible 
highly advantageous design 
features. This is emphasized by the 
“Dieselectric” portable lighting 
plant manufactured by the Witte 
Engine Works, Kansas City, Mis- 
souri. This compact new plant 
combines a 9 hp Witte vertical 
Diesel engine with a direct-coupled 
7.5 Kva generator, to provide a 
light-weight portable lighting set 
for tomes, ranches, filling stations 
and tourist camps. In addition to 
furnishing low-cost power and 
light, this rugged unit avoids the 
penalty of excess weight. The 
Witte Diesel engine is a _ single- 
cylinder, four-cycle, valve-in-head 


type, with replaceable cylinder lin- 
ers of heat-treated Nickel-chro- 
mium cast iron. Cylinder heads, 
pistons, 


valve lifters, gears and 
blocks are also 
cast in wear- 
resistant Nickel 


iron. 

THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 


—_—_— 





New Passenger Car Registrations, 23 States for April, ’40-39 
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STATES Sle z | 2 @ g s/e/8 e | & : 5 > Big 4 is a STATES 
a S £| é ae ee S a £ 3 S ° 5 ac s 2 oo Za 
>lu| es @eeilsi]s 3 al = se |] eis 2 ee | 4 3s 2b és | 
> s e = 3 = & 
Blalsleleeleis es l[Ssislelokli|sl| zs | eels és 5° | = | 82 
a o a = Oe 
Total 8 States 740 | 1323) 1031, 2882, 6391| 11627, 4095| 173) 12704| 300| 2882| 3429) 23583 7621) 260) 1284) 9165 1305 1287, 1033) 1 , 5 
for April '39| '957| 786| 3118] 5642| 10503 3292) 191] 9698} 302) 1984] 2392] 17859| 7128] 281| 935| 8344 782 54| = 730| 1126] 138 3 40995 "39 oe 
Colorado "40| 108 | 187| 277, 627| 2067] 734/ 18, '153| 123) 1245 | 44021147) 608 1| 52,69 1|__2713|"40 Colorad 
'39| '57|_ 43} 201 226) 526] 182] | _—-582|__—'14|_‘115| —*82|_—-983| 410) «-8| 63} 491; 7} bal 41| 13 | B207\39 ee 
Connecticut "40 173 906; 1665, 630) 39) 1467 406, 557, 3165| 733) 45) 149 161 i : 
“48| 7891 i33| 38a| ést| its7| 434/331 aol] 71/270, 8851 i9ea| sea) aa) fat} 24) a7] 8H) 2B 8 ioe, is} gt saual-as a 
Georgia "40 37| 229| S8i| 935/ $30/22/ 11N1| 31) 190/164 1848 | 1063} 21| 153) 1237 101 37: 
"39 = 3351 40517321 9931 14] 860) 0 160| 133] 1430) 842 28/831 “Ose | “7 | aol bat Bal 1 40t satal’ae Georgia 
Idaho "40| 44 69| 162) 301; 82) 2) 383) 70| 61, ~«G600 | ~=—«249)~—«210)~—=S 1 ——=«3800 4 5 375)" 
'39| 201 19] 66|_113|_ 218] 62|_—a|_271 2| 47] $81 Sos] Boel 6.30) ae, a] al gel MMs a9 saahe 
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_89f —89]_—84}_—:44] 293) 410) 155] | _—«386| 20} 99140) — 805} 242/14; +40; ~—-296| 6| 551 “| $31 of is ; i700 33 maine 
Maryland 40) 196) 76) 308) 751) 1331) 41 7) 1589) 28 235| 345| 2618) 649/16) 73) 738) C77 s—=«Y:SCtsté«D|SC«d]—SC«iSO|~—SOH] SSSR 40 —_{.—— 
____"39| 108} _68|_—-241)_~—«627|_ «1044; +322} 14] 992; 19! 153/235 1735| 584 16, 57|  657| oe) | 74] 64] ~—«89;_~—s17|_~—S | 3735/39 —atynee 
Missouri "40| 246) 194,568) 1261) 2269, 670) 23) 3682 45| 494) 440) 5354| 1625; 51) 200) 1876| lj 132] 7 oan - 
- "39| 139| 142) 545] 986| 1812) 467|__26|_2178| _—-38|__—-324| 3501 3383] 1145, 37/113) 1298, —7|_—@a| ass) a) ieei oa) "eeeeles Missouri 
Montana "40 54 30; 92 173) 349) 110) —*| 560) 3, 113) 37) 823) «340; S12) si |G | 40) Ba] 23 97/40 ashe 
4 ; 39/31 14; 95|_—«147| —«287;_—«104;~—2|_—347 4; _93|__—«36}_—s86| 271; = 7| = 42} =~ 320) 41| B31 it! | 6a Hl 1 iayolae Montane 
New Hampshire "40 47 27, 85) 218) 377,190) 4) 342) «12; 99} 108) 755] = 248) 16; 38} «302 | ~ fe 4 ‘ j 
———_____"$9|__38__s4]_1311_227|_425|_124|_10|_4a4|_13 99 103, 773/ 249| 2] 39| 290 6| 43 3 2 Ez. "i  ® 1632, — i © Rampeuwe 
New Mexico 40 37 14, 69, 82) 202; 60) 3} 298) a) G5] 46) 476] 69/1] 4] 22a, “Th l i —— ; ee 
Tonk Cala 38 wn 36 7 . 98 199 45) 2) _—-254/ 6) 55| 40| 402 | 166) 13| 24, 203 | oat " ii) 83) 2) } er = New Mexico 
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—_______'S9|_96__401_290,_646|_07a|_362|_ 32 1403| 34) 183/228) 2142| 981 35| 122| 1138) 1) de 5 ba ‘etl atl i] Senarag | North Caroline 
South Dakota "40 36 al 77, 167 301 84 3| 373) 3) =62| #=3ss| 563 | ~ $27, +6| +33) +366) 1) a Sa aee oe lahat aaa 
Tian — ah —s = * anni ari 7 _ 168) 38) 191| 1 17] 7| 254) 138) 1 10 125 : 7 7 ; = 7s | "308 "39 South Dakota 
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“Includes 48 States for March plus 33 ‘States for April. 
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Set Program Avoi 


‘Take ’Em in Right’ Basic 


Principle in Operations 


NEWARK. 
St. Pontiac, Inc. has been in 
business here, one of its basic 
policies has been to avoid even 
the semblance of that bogey man 
of the industry, the used car 
problem. Over a_ period of six 
years this Pontiac dealership has 
successfully controlled its used car 
operation and at no time has this 
department been a problem child, 
it is reported. 

What is the answer? How do 
they do it? Here’s what William 
Bernstein, president, says: 

“We have found that the solu- 
tion lies in carrying out the simple 
time-tried practices which seem to 
be well known, yet equally well 
neglected. From the time the used 
car approaches the front door and 
until it leaves the back door, we 
faithfully follow a program to 
make it pay a profit and create 
for us goodwill and possible addi- 
tional used car sales. 


“Here are the important points 


Want a Man? 
Want a Job? 

Want to Buy? 
Want to Sell? 


YOU can make YOUR WANTS 
known quickly and cheaply to 
12,000 Automobile Dealers, Jobbers, 
Manufacturers—the whole industry! 
Forms close Friday noon at Detroit. 
Cash in advance — TEN CENTS 
PER WORD PER INSERTION. 
Twenty-five cents per word for 
three insertions. Count each initial, 
group of numbers or abbreviation 
as one word. Address: 


WANT AD DEPARTMENT 
AUTOMOTIVE NEWS, DETROIT 


MEN WANTED 


SALESMANAGER. Here is a real oppor- 
tunity for the right man. We want a 
man thoroughly capable of organizing 
and managing a sales force in metropoli- 
tan market. While not necessary, we pre- 
fer man who has had General Motors 
Holding experience. In writing, state in 
detail, qualifications, experience and age. 
Address Box 211, Automotive News, De- 
troit, Mich. 

aL ee 

WANTED—Graduate mechanical engineer. 
Large Eastern appliance manufacturer 
employing over 1,000 men desires cap- 
able mechanical engineer to take charge 
of new development and design. Must 
have at least 10 years of design and 
development experience and knowledge of 
mass production methods. Transmission 
experience desirable. State age, experi- 
ence, qualifications and salary expected 
in first letter. Your confidence will be 
respected. Write Box No. 209, Automo- 
tive News. 


JOBS WANTED 


MARKETING executive avaiiable. You will 
strengthen your top organization by using 
this man as sales and advertising man- 
ager, as general manager, or as your 
own assistant. Has proven ability as 
organizer and executive. Offers 20 years 
broad experience in all phases of market- 
ing work; also familiar with manufac- 
turing and engineering methods. Now 
employed but seeks to locate in Detroit 
area where various abilities and capacity 
for hard work will be more gainfully 
used. Negotiations confidential, of course. 
Address Box 213, care Automotive News. 

AVAILABLE. An executive, manager of 
divisional branch office of leading car 
and truck manufacturer, wants a _ posi- 
tion in or close to Saint Louis. Broad 
experience in advertising, merchandising 
and management. Excellent record. Well 
qualified to get results. For interview 
address A. N. Advertiser, 1509 Bell 
Telephone Bldg., Saint Louis, Mo. 


BUYER WANTED 


Ever since Broad | to remember 


LOCATE in Buffalo, N. Y. A payroll city, | 


1,407 factories. Over 100,000 wage earn- 
ers. Value of manufactures over one 
billion dollars annually. Second largest 
city in New York State. 250,000 regis- 
tered cars and trucks. Aircraft, steel, 
flour milling center. Third largest fres! 
water port. Fine homes, churches, unl- 
versities. Famous for elm shaded boule- 
vards. There is now available, a fast- 
moving independent franchise. 300 new 
car potential. Established service depart- 
ment. Beautiful show room. Low rent in 
heart of auto row. Here is a deal worth 
investigating! Write quick and_ state 
your qualifications. Address Box No. 210, 
Automotive News. 


SELLER WANTED 

WE ARE always in the market to buy 
automotive surplus materials for cash 
Box No, 212, Automotive News 


points which have 
been important to us in keeping 
our used cars under control: 


1 “Take them in right. This is the 
most important point in the 
process. Any mistake here cannot 
be corrected along the line. Being 
constantly used car and _ profit- 
conscious, we do not permit the 
customer or competition to dictate 
or influence our trade-in allow- 
ances. We base our price strictly 
on what the car can be sold for 
and how quickly it can be moved. 
The clean, healthy merchandise we 
retail ourselves. The jallopies and 
stickers are wholesaled as soon as 
they come in. We do not waste 
time and money trying to make 
something out of a worn-out, run- 
down car. 
2 “Make them look and run right. 

We subscribe to the theory that 
the used car buyer wants the 
nearest thing to new car condition 
that he can find in the particular 
ear he is looking for. So we give 
it to him. Starting from scratch, a 
comprehensive repair order is writ- 
ten up after a careful road test and 
inspection. All necessary work is 
done under rigid supervision with 
no short cuts permitted. Recondi- 
tioning costs are carefully watched 
and controlled. Particular empha- 
sis is placed on appearance, so that 
the finished product is as near 
new-looking as hands can make it. 
Again a road test for final approval 
and recheck and we are ready for 
Mr. Prospect and his most critical 
inspection. 

“Does it pay? We know it does. 
Our used car policy adjustment 
account is starving to death as a 
result, and our used cars move 
out and stay out. 

3 “Price them right. At this point 
we find ourselves in an advan- 
tageous position. Having taken the 
car in right, automatically we are 
now able to price it well in line 
with the local market. A careful 
check is maintained on advertised 
prices by competition, and wher- 
ever possible our prices marked 
lower. We don’t hold out for high 
dollar. Every reasonable offer is 
carefully considered and in most 
cases accepted. However, we won't 
trade unless we can substantially 
better our position. 
4 “Sell them and display them 
right. Knowing that our used 
cars are basically sound, properly 
reconditioned and competitively 
priced, we have every confidence 
in them. We see to it that this 
confidence is conveyed to our sales 
force who, in turn, transmit it 
with enthusiasm to the prospect. 
We invite and encourage demon- 
strations and wherever possible 
inspection by the prospect’s me- 


_|chanic. A competent closer is al- 


ways on hand to give the salesman 
every assistance in case the buyer 
is ready to do business. 

“Our used car showroom is in- 
doors and always kept spotlessly 
clean. Cars are displayed against 
an attractive background color- 
fully illuminated by neon lighting 
and are checked daily for cleanli- 
ness, run-down batteries, tire in- 
flation and quick and easy starting. 

“This program has given us re- 
sults that can best be judged by 
the fact that in our six years of 
selling Pontiacs we have enjoyed 
six profitable years. This, in the 
final analysis, is the acid test of 
any program.” 


KARL SCHUSTER, right, president 
Co., San Francisco, is shown as he 
utility coupes from Bill 
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REPLACING 


Ch RADIO antenna of his Studebaker Champion with a steel 
fishing rod-tip, gave this young fisherman a new convenience. When traveling, | 


the rod-tip is carried in the antenna socket and the radio operates as usual. 
Arriving at the stream, the ‘‘antenna”’ is quickly removed and plugged into 
the rod butt. Jointed rods are easily carried in the modern streamlined cars, 
but one-piece rods are difficult to stow; hence the new invention. 


Vehicle Inspection Standard 


To Boost Service Business 


NEW YORK.—Adoption of the 
American Standard Inspection Re- 
quirements for Motor Vehicles by 
states, where compulsory inspec- 
tion for all classes of vehicles is 
not in effect, will have a strong 
influence on the service and acces- 


sory branches of the automotive | 
industry, according to Safety Re- | 


search Institute here. 
Sponsored by the 


last August by the American 
Standards Assn. Work is going 
forward now on the completion 
of the final section on brake 
requirements. Also in preparation 
by research engineers is a manual 
that is expected to become the 
standard ffor inspection station 
operation. 

First purpose of the code 


Defective Car 
Loses Wheel, 
Dealer $2,000 


BIRMINGHAM, Ala.—Circuit 
Judge J. Fritz Thompson _re- 
turned a judgment May 1 for $2,000 
in favor of three members of the 
James R. Forman family against 
W. F. Green Motors, Inc., Dodge 
and Plymouth dealer, in connection 
with an _ accident involving a 
second-hand car Green Motors had 
sold to a Tuscaloosa (Fla.) resi- 
dent. 


Testimony showed Mr. and Mrs. 
Forman and their daughter, Caro- 
lyn, were hurt when their car and 
an automobile driven by Cynthia 
Judson, of Tuscaloosa, collided on 
the Birmingham-Tuscaloosa high- 
way Mar. 18, 1939. 

Miss Judson testified that her 
car, recently purchased from 
Green, lost a front wheel as she 
traveled up the highway, causing 
it to tip over onto the Forman car 
approaching from the opposite di- 
rection. 

Forman is a member of the law 
firm of Benners, Burr, McKamy & 
Forman. 


Japs Reduce Fuel 


WASHINGTON. The increasing 
shortage of gasoline supplies in Japan 
has caused that government to place 
further restrictions on civilian use of 
motor fuel, the American commercial 
attache at Tokyo has advised the U. S. 
commerce department. Under the re- 
vised restrictions, private automobiles 
will be allowed only nine gallons per 
} month; trucks 100 gallons, taxis 60 
gallons and buses 75 gallons. 


Breweries and Peerless Yeast 
of five 1940 Hudson 
Brothers, Hudson 


of Acme , 
accepted delivery 
ef Remensperger 


dealers. The company now has a fleet of 10 Hudsons. 


American | 
Assn. of Motor Vehicle Administra- | 
tors and the National Conservation | 
Bureau, the new code was adopted | 


is | 


| are given in a new booklet, 


| DAYTON, 


improved highway safety, and 
also will give state authorities the 


,tions that apply to certain classes 
of motor carriers. Since the re- 
vised regulations of the Interstate 





it | 


Commerce Commission, which con- | 


tain a minimum program 
inspection and maintenance, went 
1, this phase of 
is of increasing 


|into effect Jan. 
lthe situation 
importance. 


An example of the fact that 
official inspection improves high- 
way safety is shown in New 
Jersey, where the laws conform to 
the new Standard. Officials esti- 
mate that about three million 
mechanical defects are revealed 
each year by the inspectors. Since 
many of those defects must be 
| repaired, traffic safety is increased 
and the business of service stations 
and accessory dealers 
| volume. 


Enforcement of the safety reg- 
ulations for certain classes. of 
/commercial vehicles has 
notoriously weak in some sections 
|of the country. To learn how 
widely these regulations are 
checked upon by various states, 
Safety Research Institute recently 
conducted a survey among 16 
| states that now require some form 
|of inspection. Motor vehicle offi- 
cials in each state were asked for 
a report on the inspections of fire 


gains in 


| supply complete figures. 


In that state during 1939, it 
was reported that among vehicles 
operating without Kansas Com- 
merce Commission permits, 1,783 
fire extinguishers were checked and 
41 percent rejected for not comply- 
ing with the regulations. Among 
vehicles operating with K.C.C. 
permits, 9,035 fire extinguishers 
were checked and 16 percent re- 
jected for failure to comply. 


It is early to anticipate how 
quickly the new Standard inspec- 
tion code will be adopted. A move 
in that direction by New York 
State was frustrated by the legis- 
lature in March. Connecticut, which 
temporarily suspended inspection 
in 1939, is expected to adopt the 
Standard requirements this year. 


Printed Words 


Spray Painting Data 
TOLEDO.—A handbook—the A B C 
of Spray Painting Equipment — has 





extinguishers. Only Kansas could | 


for | 


ds Used Car Problem in Newark 


‘Koch Says Car ; 


Makers Wrong 
On Oil Drains 


NEW YORK. Claiming that th 
automobile industry is harming 
both itself and its customers be 
spreading out the oil drainage 
period, J. M. Koch, vice-president 
of Quaker State Oil Refining Corp 
has urged members of the Nationa| 
Petroleum Assn. and affiliated re- 
finers to unite in a campaign tp 
convince the motorist that his car 
will run better and last longer jf 
he changes his oil every 1,250 miles 


“The automobile is usually the 
largest single investment the aver. 


}age American family makes,” ¢e. 
|clared Koch, at the association's 


semi-annual meeting in Cleveland 
“Yet the automobile industry js 
featuring economy of motor oil 
as a talking point in the sale of 
new cars. And year after year 
their recommendations on _ the 
drainage interval have increaseq 


“Many motorists, consequently. 


have formed a_ poor opinion of 


means of enforcing safety regula- | certain makes of cars, where me. 


chanical troubles have developed 
solely and simply from improper 
attention to motor oil. This gen. 
erally happens when motorists fol- 
low the recommendations _ the 
manufacturers themselves set up’ 


To substantiate his criticism. 


‘Koch cited the drain periods sug- 


| gested 


been | 


| 


| 
| 





| 


} 
| 


just been published by the DeVilbiss | 


Co. Subjects treated are the paint 
spray gun, its troubles, remedies and 
accessories; material containers; hose 
and hose connections; 


air transform- | 


ers and condensers, and air compress- 


ing outfits. 
a @ @ 


Heavy-Duty Trucks 
INDIANAPOLIS.—A folder 
ing new models of the Marmon-Her- 
rington heavy-duty all - wheel - drive 
trucks has just been issued. 
* ” a 


Describes Fabrication 
NEW YORK.—Detailed recommenda- 
tions on how to machine and fabricate 
“Vinylite’’ resins by common wood- 
working and metalworking methods 
“Fabricat- 
ing for ‘Vinylite’ Resins,”’ 
just published by Carbide and Carbon 
Chemicals Corp. 
« * 7 

Superfinisher Catalog 
O. — Ohio Units has just 
issued a new circular describing the 
Ohio Units Universal Superfinisher. 


describ- 


Pre cesses 


| lows: 


by leading automobile 
manufacturers which ranged from 
1,000 to 10,000 miles, with the 
greatest number from 2,000 to 5,00 
miles. He also pointed out that this 
extended period is doing automo- 
bile dealers and _ service station 
operators no good, claiming that 
a dissatisfied owner will change his 
make of car and that the dealer 
will lose a customer. 

“Automobile dealers’ will _ sell 
more people and keep them satis- 
fied longer if motor oil is allowed 
to make cars run _ better,” con- 
tinued Koch. “Automotive service 
departments and _ filling station 
operators will do more _ business 
and serve car owners better with 
more frequent oil changes. And, 
most important of all, the car 
owner will get better service from 
his car, experience less_ trouble, 
pay fewer repair bills and enjoy 
carefree motoring over a_ longer 
period, if his motor oil habits are 
reasonable.” 


Missouri Dealers Set 
June 12 for Conclave 


ST. LOUIS.—Second annual con- 
vention of Missouri Automobile 
Dealers Assn. will be held at Tiger 
hotel, Columbia, Mo., on June 12. 

Convention committee is as fol- 
Roland H. Record, Kansas 
City, chairman; J. M. Allton, Co- 
lumbia, vice-president; N. § 
O’Neill, Kansas City; Carl C. Grant, 
St. Joseph, and A. H. Day, St 
Joseph. 


Used Car Index 


National Average, All Makes 
1940 High Low 
Jan. $449 
Jan. 457 
Jan. 453 
Jan. 456 
Feb. 444 
Feb. 451 
Feb. 452 
Feb. 437 
Mar. 441 
Mar. 437 
Mar. 437 
Mar. 430 
Mar. 430 
Apr. 433 
Apr. 425 
Apr. 430 
Apr. 429 
May C 422 
Automotive News’ tables of 
Used Car Selling Prices were 
expanded at the start of this 
year and now include four years 
models. Weekly national aver 
ages consequently are _ lower 
than in previous years when the | 
table included only three years 
models. a 
Comparisons between this | 
year's and previous years 1 
tional averages of all makes 
cannot validly be made and are 


therefore omitted here. 
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Cleveland—Plain Dealer; Indianapolis—Star; a ee 

i News; Chicago — Herald-American; Milwaukee — Jour- 

1936 used cars, as advertised in local newspapers. e p ® a 

- i i i yews nal; New Orleans — Picayune, States; Tulsa , ‘ 

SEDAN prices only used in this comparison. Wew s- ( Jsed Car Selling rices es Noe See — ee hon ex 
papers co-operating include: Boston—Globe; New York ; a a 

—Times, Journal American; Philadelphia — Bulletin; As Advertised, April 29-May 5 ; 


—_—3———— 





Actual top and bottom prices on 1939, 1938, 1937 and 








Los Angeles San Francisco Natl. Avg. 






















MAKE Boston New York Philadelphia Cleveland Indianapolis Detroit Chicago Milwaukee New Orleans Tulsa Denver 
€ = - q- 651 
Buick Series 40 $9 950- 665 | 795- 685| 895- 635| 795- 577| 825- 645| 595- 582| 750- 595) 720- 677| 725 | | 825- 765| 785- 685 | a3 | on ast 
88) 575- 495| 565- | 565- 545| 615- 495| 565- = |_-565- 460| 595- 465| 587 | 595- 495 | 695 |_ 595 |_ 585 | ee 
"Sif 495- 425| 495- 345| 445- 385| 525- 445| 449- 445 | 427- 280| 495- 355| 475- 469 | l | 635- 445| 595- 445| 575- =| a SS 
: 36) 425- 325| 265- | 365- 285| 345- | 299- 197, 295- 195 | 389- 239 | 265 355 495- 3 





Cadillac “61” 39] | | | | | | | | | 
















































































































































































































































































heen | | | | 
(60) °88 | 1095- 965 | | | | | | | | | | | ee = 
“ gi] 595- | 645- —*| [m5- 605, | | i oe, J 

“ 736] _425- 385 | 465- 375} | | | |_ 475 | | 

Chevrolet Master 394 | 545- | 495- =| -550- 495| | | 440- | | 395 | | |_ 645-625 | | a ~ 
38] | 475- 365| 445- | 445- 365, 420- l | 395- 385; 398 | |_| | ee 
"S74 365- 265| 365- | 310- | 395- 295 | 295- 248| 325- | 350 | 395 | | | 395- 325 | |_ 355- ee 
ae '936]_285- 235 | 295- | | S25- 247| 280-  | 190-286 AB | 285 | 285 | 865-825] | 
Chevrolet Master Deluxe ‘301 | 505- 575| 525- | O45- |_| 0-445 | S25- 465] 545-405] ___—||~— | 50-675] O45 575] _| 0G Br 
988 485- 395| 525- =| 450- =| 475-445) ____ | 425- 819| 435-375) |«AS- 525) | 420- 875| 495 _—|,:540- 482| 481- 416 
"S7) $45~ $25| 205-| | 895-345) | s47- $39| 845-205) | | S| 815 ___—|_— 465-850) 465-425] S75- 348 
36] 265- | l l ad 265- 197| 285- _—|_297- 295) |_ 345-325 | aa 
[SS *30] 790- 745| 799- 500| 695-685, 775- | S| S05- | @8- 65] | | S| «80 1] OG | SCA 
9889 595- 445 | 549- 495| 495- 435, 695- 575) 525- | 497- | 525- 395| 469 | 545 b | 640-585 | OOG- 420; 5 | |B OS 
87) 475- 325| 395- 369, 395- 285, 575- 395| 445- | 365- | 899- 295| 427 | 295 | 435- 425| 495- 399 | | 545- 495 | 437- 373 
" 36) 345- | | 255- 245 | 395- 365) 395- 295| 359 498- 295 | 349- 300 
De Soto 30] 695- 595| 699- 645| 595- | 745- |_| 599-595) 685- 585| 695-667; =| _ Ss | OO | EC | SC «(O 
9889 585- 465 | 495- | 495- | 585- 545| 545- 495| 465- | 545- 395| 499 | 565- 495 | | 595 | 575 | 625- 595| 548- 498 
87) 395- =|: 395- 375| 425- 385| 445- 397, 445- 395| 395- 365| 395- 275| 429 | 445- 365| 465 | 495- 385| 495- 395| 525- 495| 442- 383 
(Airstream) 36] 345- | 299- | | 84S | 295- | 295- 245) 295 |_ 387 | |_ 245 | | 450- 365 | 328- 305 
ae "39] 695- 595| 650-475 | 685- 575 | 645- 585| 725- 595| G45- 555| 650- 525| 595-575] Goo _| | 795-675 | (165__|_677- BIS. 
"38 565- 445| 535- 268, 550- 395| 575- 445| 545- 449| 495- 395| 469- 395| 495- 465| 595- 535 | | 595- 485 | | 575- 550| 545- 439 
37] 425- 295| 395- 335| 425- 325| 425- 325, 425- — | -369- 297| 385- 295| 389- 279| 445- 395) 395 | 425- 385| 560- 365| 525- 499| 430- 345 
36) 375- 195| 375- 195| 275- 270| 345- 285| 345- 245| 245- 185| 320- 225) 327- 248 | 395- 295| 395- 245| 445- 375| 351- 244 
i, amy dee ae) te dL Lee 
88) 395- 345| 385- 210, 345- | 459- 385| 395- | | | 325 l l | l l | 384- 313 
"37 375- 215 | | 295- 250| 325- 195| 295- 270| 199- 295- 245| 375 295- 237 
Ford V-8 Deluxe (85) "894 595- 415| 595- 545 | | 595- 445| 495- 465| 495- 485| 475- 449| | | 585 | 685- 570| 645- 625| 574- 500 
"884 485- 295; 445- 425| 415- 335, 395- | 425- | 425- 247| 395- 375) | 495 | 395 | 395 | 545- 399| 575- 468| 449- 363 
"87 325- 195| 239- 195| 265- 225| 277- 235| 295- 249| 295- 190| 335- 265, 245 | 395- 350| 295 | 365- 295| 435- 299| 395- 369| 3$20- 260 
36) 275- 195, 265 l | 269- 195| 195 229- 129| 245 l | 255 $45- 195| 329 264- 178 

Graham Standard ’39] | | | | | = | | | | | | | 
38] | | | 575- | | | | | | | | | | 575- 575 
(Cavalier) °37] l | 3%5- | | | | | l l l | 375- 375 
. 36] l l l 250- 235- 242- 242 
Hudson “112” 39] | 395- | | 5388- —| l | 595- 495| 745 | 663 | 650 | | 795 | 625- 495 
38) 395- 345, 425- | 425- | l | 449- 365| 595- 369 | | 545 l | 545 | 495 | 484- 360 
(Terraplane) °37] 365- 265, 295- | 300- 295, 345- | 275- | 297- 250| 395- 325) | 345 l | 400- 295| 398 | $75- 295| 313- 287 
“ 36] 225- 200, | | 245- |_227- 190| 295- 225) 295- 149 l | 313- 169| 279 l |_268- 186 
LaSalle "894 985- 795 1059- 895, 975 | | 969 | 780- 745| 895- 875 | | l | 995 | 1095- 945 | | 968- 851 
"384 795- 545, 695— l 195 | 665- 595| 569 | 695- 575 | | 695 | 725 | 745- 685| 795- 775| 717- 635 
"87 575- 425, 545- 345 | | 565 | | 495- 325, 495- 395, 525- 475| 495 | 595- 549| 595- 450| 695- 645| 558- 452 
36) 385- 365, 395- 253, 295 | 475 l | 265 | 375 295- 275| 395 | 445 445 | 495- 425| 387- 329 
Lincoln-Zephyr "89 1000- 825 1145- 875, 845- 745 | 945 | 845 | 975 | 750 | | | | 1095- 895 | 1095- 895| 966- 847 
38) 645- 585, 849- 645, 495 595 | 645- 585] 625- 395 | | 699- 625| 495 | 695 | 795- 695| 875- 750| 674- 611 
"87 545- 395| 425- 315| 425- 365| 495 l | 395- 327| 450- 325] 428 | 325 | 545- 485| 575- 425| 645- 345| 645- 495| 483- 384 
36] 340-295 225 | 195 345 | 285- 256| 245 325 395- 295| 499- 450| 348- 245 
Mercury 394 795- 645 | 785- 581| 645 | 725 |_725- 695| 695- 540| 675- 575| 699- 599 | |_ 695 | |_ 755-745 | |_719- 626 
Nash Ambassador Six "394 645- 595| 665 | 575 645 | | 575 | 695- 585 | | | | | 895- 750| 671- 643 
88 465 - 435) 495-415, 395 | aot (ssid CS SC“‘C“‘C“R“SSCO#*C;*SL!”SO*O*#*~‘CSSNNNSU;C#CSU*#CONSUSC(‘#‘#SNSCOCOC‘“(SNSNNCNNWWS*S*ti‘CN.CCCCtd .698~«Y#«SOO- 425 
"87 495- 350 | | 345 «| :863+~—s«|:s«S75- 349| 329 | 375- 365| 425- 998| 345 |  #«+;| 495 | | S95- 495| 414- sol 
"36 265 l 295 85 a eT eat eo; | CCCTCdTC:“‘S '*i|OOOCOC#éCS#CONWC(#¥s:#«@@R-«199 
Olds Six (60) '39§ 695- 595| 695- 595, 625- 495| 735 645 | 542- 525| 695- 545| 689- 610| | | 695 | 690 | 850- 725| 687- 584 
38) 565- 475| 565- 525| 585- 435, 525 | _-545- 499] 495- 475| 575- 325| 675- 495| 595- 525| +++ | 695- 495| 695- 625| 695- 675| 584- 495. 
87] 515- 355| 475- 310| 425- 345 | 325 | 445- 399] 395- 295| 445- 325| 495- 397| 445 | 395 | 545- 445| 525 | 695- 625| 463- 377 
36) 395-265, | 265 299 345- 299| 365- 239| 365- 245| 345- 249| 245 5- 205| 295 | 445- 428| 346- 283 
Packard Six 39] 745 |_745- 650| 695 | | | | | | | | | 895- 795| 950 | 806- 722 
87] 475- 345| 455- 395) 495- 395| 349 95. 4251 BOB. 5351 G40. G45 | 4872 420° 
Plymouth 39] 625- 495 | 595- 369| 565- 445| 495 | 645- 525| 529- 429| 575- 460| 499- 388| 565 | | 695 l | 645- 628] 585- 467 
acini 38) 495- 385 | 495- 256 485-345; | «495 ~~ |“ 445- 329] 445- 365| 469- 399| 395- 375| + ~+(| 495- 895| 445- 865| 585. | 477- S57 
37] 425- 275 379- 197| 395- 265) 345 | 495- 299| 297- 245] 325- 285] 325- 299| 445- 250| 375 | 395- 345| + +'| 545- 395| 402- 285. 
'36)__345- 235 295- 157 335- 235 325 345- 275 | 245- 175| 275- 195| 295- 198| 325- 250| 295 389- 265 | 325- 295| 365- 345| 320- 237 
Plymouth Deluxe 89] 675- 495 | 569- 500| 595- 395 545 | 545 | 600- 499| 565- 465| 495 | | 625- 595 | | 595- 545 | | 581- 499 
38) 525-415) 525 _435- 395 425 | 495- 399 | 395- 365| 475- 395| 487- 465| _~+(| 465- 425| | 645- 395| 650- 548| 483- 422, 













315- 185  285- 235° 





269- 176| 296- 225| 297- 265 | 295 365- 250| 290- 225| 425- 388| 315- 244 
























































































































Pontiac Six 39] 745- 595 | 675- 545) 695- 525| 625 | 625- 585| 649- 535| 695- 585| 597- 499 | | | 795- 588| 645 | 795- 745| 685- 578 
38] 575- 449 495- 395| 495- 395| 520 | 525- 465| 475- 395| 495- 425| 497- 379] 550- 525 | | 595- 475| 575- 495| 585- 545| 5381- 449 

87] 485- 325 | 425- 355| 395- 295| 299 | 445- 369| 397- 260| 425- 325| 447- 365| 379 | 425 | 465- 345| 375 | 495 | 420- 330 

36] 360- 275 250- 235 | 295 | 315- 285| 295- 199] 325- 245| 377- 295| 325 | $45- 265] 250 865- 295| 438- 355] 328- 272 
StudebakerCommander 89) 695- 675 | 6145 | 695 | 645 | 675 | ] 638- 633 | | | | 795- 785 | | 691- 684 
— 38) 585- 525 415- 395| 465 _595- 545| 349 | 4%5 | 525 | 545 | 685- 545 | | 515- 502 
(Dictator) °37] 445- 365) 395 365 | 395 395- 325 | | 395- 295| 437 $43- 325| 300 | 475 | 495- 465 | | 408- 355 

“ 36) 295 | | 295- 195 . 245 | 845- 248 | | 369- 345] 385 398- 299| 328- 272 

Willys "394 410 | 395- 325| 275 | | 398 325- 295 | | | | 495 l | 383- 310 
38] 340 | 260 | ; — 365- 319 | 385- 345 | | | | | 337- 332 

87] 235- 210! 215 ] 225 | | 187- 174| 265- 195! 265 | 225 | | -275- 200| 245- 195| 278- 245| 241- 203 

36 ] | 95 | 185 | 148 | 195- 185| 156- 135 















National Average, All Makes, May 5—$492-$422 
National Average, All Makes, April 28—$502-$429 


metropolitan newspapers nationally, are compiled exclusively by Automotive News as a copyrighted feature. 
have been compiled from published figures to establish the trend of the market and the resulting national indez. 
Where no prices are quoted, no car of make and model was offered during the period covered. 


Used Car Selling Prices, as advertised in the classified section of 
This is the first time anywhere that bona fide top and bottom prices 


Used car prices in Pittsburgh, Cincinnati, St. Louis, Atlanta, Dallas and Seattle appeared on this page last week and will be published again next week 
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SAGA OF THE FIRST 
100 YEARS ON RUBBER = 


Chris Sinsabaug 
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FIRST PRESIDENT of the Old Timers Club, formed in 1920, was 
Albert Champion, president of the AC Spark Plug Co., of Flint, Mich. 
who started in life as a worker in a French bicycle factory, becom- 
ing one of the best cycle racers in his home country before coming 
to America to become one of the leading executives in the automo- 
bile industry. Above, on the left, is a picture of Champion in his kid 
days when he was a world-famous speed merchant; on the right 
Champion in his prime and just before his sudden death in France 
in 1927. 


Chapter LXXII—The Old Timers Club 


Primarily, our first plan was to organize for the 
purpose of bringing our fellow veterans together at 
show banquets in New York and Chicago, at which we 
could chew the fat about the “good old days,” renew 
acquaintances, make new friends and find out what had 
happened to those missing the roll call. The pride of 
pioneership was to be accentuated by issuing lapel but- 
tons, each one being inscribed with the year its posses- 
sor broke into the industry. Five dollars was to make 
one a perpetual member. 

But Ed Spooner, veteran automobile writer, whose 
writing sobriquet was “On the Spot,” was filled with 
idealism and campaigned to broaden the plans. He 
wanted annual dues of $5, the money to be used to 
help the “down-and-outs” who had missed the train and 
who needed assistance. Something like the fund for 
indigent actors. This sounded great to the new board 
of directors and it was decided to chart the course of 
the club along the lines suggested by Spooner. But it 
didn’t work out according to theory. 

For two or three years the banquets were the feature 
of the national shows. The first one, held in Chicago, 
packed the Gold Room of the Congress and all was 
enthusiasm. We gave Elwood Haynes No. 1 membership 
card in recognition of his claim to having built Amer- 
ica’s first gasoline car. We elected Albert Champion, 
founder of the AC Spark Plug Co., our first president. 
The second dinner, also held the same year, during the 
New York show, also was a knockout, thanks to Gregory 
Flynn, who acted as chairman of the banquet committee 
and took us to Police Commissioner Harris’ night club, 
an imitation ship. After those two attempts though, 
enthusiasm waned. Chicago, thanks to Lloyd Maxwell, 
carried on for several years, but about 10 years ago we 


ONE OF THE first things Albert Champion did after his election 
as president of the Old Timers Club was to send Jimmy Murphy and 
his Duesenberg to France to represent the United States and the 
Old Timers Club in the French Grand Prix. Never before had an 
American car or driver finished in the money in an European road 
race, but in 1921 Murphy won the international classic. 


came to the end of the road and the first Old Timers 
Club now is but a pleasant memory. 


But while we were all steamed up over our prospects 
after organizing, President Champion looked around to 
see what he could do personally to publicize the club. 
Which is where I came into the picture with a sugges- 
tion which clicked with the new president. Being a 
student of racing lore, I knew that American cars and 
drivers in the past had made miserable showings in 
the European road races. There had been the famous 
international road race for the James Gordon Bennett 
cup, always run in Europe, and later there had come 
along the French Grand Prix. In something like 15 years 
of racing the records show that only one American car 
ever had finished in any of these cor.cests. That one had 
been driven by Herb Lytle in a Pope-Toledo and it had 
finished a sorry 17th. 


Champion being French born, I suggested that he 
personally send an American entry to the French Grand 
Prix. That way he was helping his homeland and also 
his adopted country. No sooner said than done, and Fred 
Duesenberg was the maker to send one of his cars to 
France. His driver was Jimmy Murphy, who once was 
Tommy Milton’s mechanic, who not only won handily, 
but who later became one of the American champions. 
He met his death in a big race at Syracuse, N. Y., 
later on. 


Albert Champion’s Career 


No more colorful figure than Albert Champion ever 
has been developed in the automobile industry, which is 
saying plenty, for this business of ours has produced 
many brass hats who started at the bottom of the 
ladder and climbed to the top — pulled themselves up by 
their own boot straps, so to speak. Men like Henry Ford, 
Bill Knudsen, K. T. Keller, Walter Chrysler, Charley 
Nash, to mention just a few. 


Champion started to work as an errand boy in 
the Clement bicycle plant in Paris at six francs a week 
and working 12 hours or more a day. He impressed 
M. Clement with his riding ability and the employer 
suggested he try his luck at racing. That was in 1894 
and soon the kid had made good, winning among other 
things the middle distance bicycle championship of 
Europe. Along came the motorcycle and Albert took 
it up and became famous racing it. Whereupon he deter- 
mined to see what America could do for him and he 
brought a motorcycle tandem with him. He became a 
pacemaker of middle distance racing with his tandem. 
Unconsciously he developed into a mechanical genius. 
He found the need of a better spark plug for motorcycles 
and built one. And he found that such a plug was impor- 
tant to the new automobile industry and he made it 
applicable to the motor car. 


He had crossed the ocean in 1899, the French cham- 
pion. Besides having the motor tandem as his meal 
ticket, he also proved he was no false alarm following 
pace himself and he became the American middle 
distance bicycle champion. While still playing around 
with his spark plug idea, he took up automobile racing, 
driving a Packard Gray Wolf through the fence at 
Brighton Beach, N. Y., and it looked as if he might 
lose a leg. Still he persisted and returned to France as 
an automobile race driver. He was successful, but by 
this time he concluded it was time to go into business 
for himself. So in 1905 he organized the Albert Cham- 
pion Co., of Boston, making various ignition devices. 
These included the Champion spark plug. He organized 
a second company to make the plug but later withdrew 
from that company, which, however, is still making the 
Champion plug. Barred from using his own name on 
the plug, he and W. C. Durant set up the Champion 
Ignition Co. in Flint, in 1908, which later on in 1912 
was changed to the AC Spark Plug Co. Soon Champion 
owned the business but eventually the company became 
a unit of General Motors. 


How successful he was running that unit is best 
expressed in the accolade of Alfred P. Sloan, now chair- 
man of the GM board, at the time of Champion’s death. 

“In my opinion, Albert Champion was a most unusual 
man. ... The keynote of his success was that he never 
was satisfied with the product of the job he was then 
doing. His mind always was open to the necessity for 
constant improvement. . . . The business initiated by 
him in Flint has grown larger through his industry.” 


This is the seventy-second installment of Chris Sinsabaugh’s memoirs. 
Succeeding chapters will appear in subsequent 
issues of AUTOMOTIVE News. 


bi Will Retire; | Cincinnati, has been elected vice- 
Morrison ’ president in charge of sales to 


McCaffrey Heads Sales | succeed Morrison. 
CHICAGO. — Retirement of | nee emonane 
Charles R. Morrison, vice-president | Traffic Jam Costs 
of International Harvester Co. in| NEW HAVEN * 
charge of domestic and Canadian | gestion costs will i. i ak of a 
sales, after 42 years of service | nationwide survey to be undertaken 
with the company and one of mae | saenoenaseny aoe, eee University 

: ,| bureau for street traffic research. Ex- 
predecessors, 1S announced by | pected to take approximately a sane 
Sydney G. McAllister, president. |the research study was made possible 

J. L. McCaffrey, whose first job | through a special grant to the univer- 
was as a warehouse clerk in the | 


sity by the Automotive Safety Founda- 
| tion through the interest of one of its 
company’s sales branch house at! trustees, Shell Oil Co. 





| was with Briggs 
| Mfg. Co., i 
he was in the experimental engr 


|neering department. At Briggs he 
con- 





Buick Pushing 
Work on Two 
New Building, 


FLINT.—While car production ; 
running at a high rate at Buick 
plants, activity in building con- 
struction also is at a peak, accord. 
ing to O. W. Young, general many. 
facturing manager, who announced 
that work on two major buildin 
projects is now under way—q aor 
axle plant and addition to the Sheet F 
metal plant. 


According to Young, the new 
buildings are scheduled for com- 
pletion and occupancy by June, jp. 
volving removal of machinery anq 
equipment from the present floor 
space occupied by the axle qj. 
vision and installation in the new 
plant. At the same time, with the 
completion of the addition to the 
sheet metal plant, which includes 
extension of the huge craneway 
serving the entire structure, ma- 
chinery and equipment will be jn. 
stalled as well as rearrangement of 
the present sheet metal facilities, 


Meanwhile, plans are completed 
and contracts. shortly will be 
awarded for the construction of a 
conveyor system more than 3,000 
feet long to carry finished axles 
from the new axle building to a 
distributing point near the final 
assembly plant. This involves the 
construction of three bridges and a 
conveyor housing traversing the 
roofs of intervening factory build- 
ings. 


N. J . Truckers 
Blocking Drive 


For New Taxes 


TRENTON, N. J.—Fear of a 
threatened drive for new truck 
taxes here is decreasing as the 
result of strong opposition prepara- 
tions organized by motor carrier [, 
interests, whose contention that 
trucks already more than pay 
their way, was given impetus by 
the recent transportation study re- 
port of ICC chairman, Joseph B. 
Eastman. 

Bills providing for an increase 
of from 25 to 50 percent in truck 
registration fees, and imposition of 
a mileage tax ranging from 1% to 
5 cents per mile, were reported 
earlier in the year to have been 
drafted for introduction in_ the 
current session of the state legis- 
lature. But the measures thus far 
have failed to make their appear- 
ance in the law-mill, which will re- 
convene May 23 after a brief re- 
cess. Observers now believe the 
new tax movement may be 
abandoned entirely, at least for the 
1940 session. 

Should any attempt be made to 
jam the reported bills through the 
current legislature, however, it will 
meet a powerful opposition cam- 
paign by motor carrier interests, 
with the co-operation of industries 
dependent upon highway shipping. 
Under the leadership of A. L. Rice, 
business manager of the New 
Jersey Motor Truck Assn., sec- 
tional meetings of business men 
and truck operators have been held 
in every key point in the state to 
discuss the new tax threat and 
means of blocking such a menace. 


Crosley Names Klotsch 
As Chief Engineer 


CINCINNATI. — Appointment of 
Paul Klotsch, automotive and avia- 


tion engineer, as chief engineer 
of the Automo- 
bile division of 
Crosley Corp., is 
announced by 
Raymond C. Cos- 
grove, vice-presi- 
dent and general 


| manager of the 


Manufactur- 
ing division of 
the corporation. 
For the past 
five years Klotsch 
Paul Klotsch 
where 


had charge of the design of — 
mobiles with engines mounted } 
the rear, including engines 4? 


| chassis. 


“Dealers Tell Me,” by William © 
Callahan, is an open forum for the ¢* 
pression of dealers’ opinions. t ap 
pears weekly in Automotive News. 
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ythful body designers whose 
sk showed what the kids think 
» improved designs. In _ seven 
ars Fisher Body awarded 53 
jege scholarships at a cost of 
proximately $200,000, while a like 
mount was given as cash awards 
(4 for trips of an enducational 


ture. 
* * * 


LETS NOT FORGET, either, 
nevrolet’s soap box derby which 
ually brings together in local 
ampionships and national finals 
sre than 100,000 boys who build 
aster racers unaided, the cost of 
sich cannot run over $10 each. 
is has been going on for six 
ars now and, like the ones al- 
dy mentioned, unquestionably 
sches the bovs how to use their 
ds and keeps them out of 
ischief at the same time. 
3S * * 

BUT HARKING BACK to the 
ord Good Drivers’ League, I 
bubt if anyone will dispute me 
nen I say the Dearborn idea 
laying the foundation for high- 
ay safety by beginning the edu- 
tional idea with the high school 
ys is the right one. They are 
e men of tomorrow, and the 
ssons they will have learned by 
at time should give us a genera- 
om of careful drivers. And the 
ders of today cannot help but 
fit by the examples set by their 
sildren. 

This idea of teaching ’em driving 
hen they are young is by no 
eans new, but the Ford offer is 
hat has been needed to national- 
e the movement. For five years 
pw Pontiac has been doing some- 
bing along these lines but local- 
ed to a certain extent. Pontiac 
ts aside each year a fleet of 
urs Which are loaned to different 
rhools to be used by boys and 
ls who want to learn to drive 
d who are given lessons by com- 
etent teachers. This year there 
re 53 Pontiac sixes in the fleet, 
ch equipped with dual control, 
ith an extra brake and clutch 


)& C Car Volume 


Looms; Overnight 


Service Planned 


DETROIT.— Lake shipments of 
itomobiles, begun early in April 
y Detroit & Cleveland Navigation 
», are continuing at a rapid pace, 
cording to T. J. McCarthy, man- 
er of the automobile division. 


Company now has in operation 
ur special type automobile-carry- 
g ships, with a total load capacity 
{1305 automobiles. These vessels 
y between Detroit and Buffalo 
nd between Detroit and Cleveland, 
fering dealers in the territories 
“yond these points daily delivery 
vice at the ports of Cleveland 
od Buffalo. 


In addition to this service, D & C 
hes will be able to give the auto- 
obile trade special express over- 
ight service to Buffalo on “hurry- 
»” cars at no extra cost, when 
assenger service to that city is 
egun for the 72nd year starting 
lay 22. A similar overnight ex- 
tess service is already in opera- 
on between Detroit and Cleveland. 
Sailings are scheduled to leave 
ttroit at 5:30 p.m. daily, arriving 
‘Buffalo 8:30 next morning. Boats 
ave Detroit nightly for Cleveland 
© 11:30 and arrive at Cleveland 7 
1¢ next morning. 























Sparks 


(Continued from Page 1) 
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control on the right side so the 


teacher can use them. 
* * * 


WEBB TAYLOR has written for 
the Kiwanis Magazine, ‘‘Youth 
Meets Motorcar in School,” which 
has been condensed in the current 
issue of Readers Digest. In this 
credit is given Amos E. Neyhart, 
a teacher of industrial management 
at Pennsylvania State College, for 
setting up the first experimental 
driving course at the local high 
school. Inspired, Neyhart, in 1936, 
interested the American Automo- 
bile Assn. to begin a national cam- 
paign for teaching drivers. Today 
there are more than 600 high 
schools where road training is part 
of the curriculum. And nearly 50 
colleges give summer courses to 
teachers in the technique of teach- 
ing driving. Recognition is given 
Neyhart by Ford as one of the 
23 men prominent in safety edu- 
cation on its national honorary 
board of counselors. 

* cd * 


WE ON THE editorial side of 
the publication fence thoroughly 
enjoyed the luncheon given in De- 
troit last Wednesday by the Amer- 
ican Magazine, one of the Crowell- 
Collier units. At this luncheon 
were the flower of the flock of 
the automobile industry — presi- 
dents, sales managers, advertising 
managers, and to show how broad- 
minded Bud Schirmer is, invita- 
tions were sent not only to daily 
paper publishers and editors but 
publishers’ reps as well. They came 
to listen to Associate Editor Al 
Benjamin, who was master of 
ceremonies and who produced in 
the flesh some of his famous 
writers and models who talked 
over the mike and convinced the 
audience they were not myths but 
real people. It was Benjamin’s 
artistry that led me to write that 
we on the editorial side “thoroughly 
enjoyed the luncheon,” for Ben 
convinced us that if it wasn’t for 
the editorial department, the ad- 
vertising staff wouldn’t have any- 
thing to sell. ‘ 

PERSONALLY this scribe en- 
joyed Monroe Leaf, creator of 
“Ferdinand the Bull” and who at 
present is “streamlining the world’s 
best classics” in the American Mag- 
azine. His current one, in the June 
issue, is “Arabian Nights’ and in 
the way of a skit we saw the 
Sultan and Scheherazade in the bed 
chamber, “Scherry” staving off the 
head-chopping by telling her 1001 
stories in serial form, one night 
at a time. 

This road show, called’ the 
“American - Merry - Go-Round,” al- 
ready has appeared, since May 2, 
in Boston, Cincinnati, Louisville, St. 
Louis, Indianapolis, Chicago, and 
after Detroit goes to Akron, Cleve- 
land, New York and Philadelphia, 
and will be back home in New 
York on the 27th. There are 24 
people in the cast and T. G. Scar- 
borough is master-mind of the 
troupe. 

I'll say this much for the merry- 
go-round: Stressing editorial values 
the way it does, it is easy to under- 
stand why the American Magazine 
has a circulation of 2,224,989. 


Joint Session Set 


DETROIT.—Joining forces in a spe- 
cial meeting, Society of Automotive 
Engineers and American Welding Soci- 
ety, Detroit sections, will hear two 
important technical talks May 20 on 
welding. 
held at Hotel Statler following a 
dinner at 7 p. m. that day. 





Technical discussions will be | 











CUSTOM BUICK. Lower doors and cut-down cockpit with special streamlinin 
feature this custom-built Buick Series 70 Roadmaster convertible coupe wit 


body by Brunn. It is 
the first being a town car 


a further development by 
introduced earlier this year. The car is e 


Buick in the custom car field, 
uipped 


with a special automatic top and has gray and red leather upholstering 


harmonizing with the two color tones of the bo ye 


New ‘Glaseal’ Lighting System 


Offered by General Electric 


DETROIT.—The lighting of pre- 
1940 model cars has now been 
greatly aided by auxiliary lamp 
manufacturers who are offering a 
system which, coupled with proper 
service on the regular headlamps, 
will often triple the lighting on the 
average car — increasing its beam 
candlepower to the approximate 
equivalent of standard Sealed 
Beam headlights, it is said. 

Importance of this new “Glaseal” 
system lies in the fact that now 


Auto-Lite Officials 
To Cover 7,000 
Miles in 8 Days 


TOLEDO.—Flying 7,000 miles in 
eight days, a quartet of flying Auto- 
Lite Co. executives are holding 
dealer meetings in a number of 
cities. The group includes D. H. 
Kelly, executive vice - president; 
Frank Nealon, sales manager of 
merchandising division; R. B. Cave 
and L. B. Murphy, assistant sales 
managers. 

After meeting with dealers here 
May 13-14, the party flew to New 
York to confer with dealers May 
15-16. On May 17-18, the “Flying 
Auto-Liters” were at Memphis and 
then will proceed to Los Angeles 
where the largest and longest of 
the meetings will take place. 

The Los Angeles schedule calls 
for meetings on May 20, 21 and 22. 
The coast gathering, at which 3,500 
dealers are expected, will be made 
additionally interesting by a preview 
of Ann Sheridan’s latest motion 
picture, “Torrid Zone,” and by the 
personal appearance of Miss Sheri- 
dan and other Warner Bros. stars. 

Among features of all the meet- 
ings will be the first presentation 
of two Auto-Lite-sponsored motion 
pictures, “Auto-Lite on Parade,” a 
swift review of the 23 divisions and 
the more than 400 automotive prod- 
ucts of the Auto-Lite company, and 
“Ignition Engineered.” Latter pic- 
ture presents a story of electric 
ignition, including incidents _il- 
lustrating the use of Auto-Lite 
products in military operations. 





Norrington Heads 


K.C. Dealer Assn.; 
Frolic Date Set 


KANSAS CITY.—At the annual 
election of the Kansas City Motor 
Dealers Assn., Elmer H. Norring- 
ton, of McClure-Norrington (Chev- 


rolet), was elected president. He 
succeeds John Cunningham, of 
Hudson-Brace Motor Co. Edward | 


F. Walsh (Ford), was elected vice- | 


president and C. M. Woodard was 
re-elected executive secretary. 
Newly elected board of directors 


| includes R. S. Armacost, Armacost 


| Chevrolet Co.; M. P. Lawler, Law- | 


|THE GEORGE W. INGALLS, latest addition to the D&C fleet, operates | 
lly between Detroit and Buffalo and Cleveland, carrying automobiles. 


Motors (Studebaker); Kenneth 
Bostian, Bostian Chevrolet Co.; 
William J. Goddard, Land-Goddard 


ler-Nash Co.; N. S. O'Neill, Green- 
lease -O’Neill, Inc. (Oldsmobile); 
Roland Record, Jackson Motors 
(Dodge-Plymouth) and A. K. Simp- 
son of Union Finance Co. Simpson 
represents the division of finance 
of the dealer association. 

The annual spring frolic of golf 
in the afternoon and dinner at 
night will be held June 5 
crest Country Club. 


at Hill- | 


any motorist at reasonable cost 
can approximate the night driving 
safety enjoyed by the owner of 
a new car. In the past he usually 
bought a single lamp which, while 
helping the car’s lighting, did not 
bring its light output up to any 
recognized minimum amount 
needed for safe driving. 

This new auxiliary lighting sys- 
tem will mean increased business 
to the automotive trade, since 
there are over 25,000,000 motorists 
who need improved car lighting. 


The idea of a packaged system, 
complete in every detail and accom- 
panied by full instructions for 
proper aiming and installation, is 
believed to be attractive to jobbers, 
dealers and garages generally. The 
complete system will be so priced 
by the lamp makers that, in many 
cases, the motorist can have the 
complete system installed on his 
present car for around $10 to $15. 


Heart of the new “Glaseal” sys- 
tem consists of the all-glass Mazda 
driviug and passing lamps recently 
ar.nounced by General Electric Co. 
ancluded also in the system are 
the lamp housings and brackets, 
the right size wire, relays if 
necessary, dash cut-off switch — 
everything needed for a complete 
installation on the bumper brack- 
ets of any car, regardless of make, 
model or age. 


Each lamp has a light pattern 
scientifically designed to supple- 
ment the existing pattern of the 
regular headlamp beam with which 
it works. The system is connected 
so that it will work automatically 
with the regular headlamps. When 
the upper or “driving” beam of the 
headlamp is turned on, the auxili- 
ary driving lamp lights. When the 
change is made to the lower or 
“passing” beam on the regular 
lamps, the auxiliary driving lamp 
goes off and the auxiliary passing 
lamp lights. For driving in slow 
traffic on well-lighted streets, both 
auxiliary lamps can be cut out by 
the special switch. 


General Electric’s Mazda driving 
and passing lamps are similar in 
design and construction to Sealed 
Beam headlamps, though smaller 
in size and using a single filament 
instead of two. They possess sim- 
ilar advantages, such as hermetic 
seal, molded-glass reflector coated 
with vaporized aluminum, fixed fo- 
cus, and precision lenses. Only 30 
watts are required for each lamp, 
thus avoiding excessive drain of 
battery and generator. 


AAA Honors Patrols 


WASHINGTON. — Sixteen thousand 
| boy and girl school patrolmen from 
19 states and the District of Columbia 


took part in the 
safety patrol parade staged here May 
11, under auspices of American Auto- 





|mobile Assn. A feature of the event 
| was the awarding of special prizes 
|for drill teams, bands, floats 

| slogans. 





ninth annual school | 
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Sales Financing 
Charge Unaffected 
By Usury Laws 


CHICAGO.—Citing 39 court rul- 
ings, all of them in agreement, 
the National Assn. of Sales Finance 
Companies has issued a statement 
to the effect that “the seller of 
goods on a deferred payment plan 
may charge any price his purchaser 
will agree to.” 

The statement over the signature 
of Milan V. Ayres, secretary and 
analyst of the association, adds 
that no element of usury is in- 
volved even though “the excess of 
that deferred payment price over 
the cash selling price is so large 
that, if computed as interest on 
the deferred payments, it would 
exceed the rate of interest which 
is legal.” 

The exigencies of competition, 
together with a policy of playing 
fair with the public, have kept 
sales finance companies from tak- 
ing advantage of their right to 
charge any price they want for 
financing goods on the installment 
plan, Ayres pointed out. 

_ “Usury can only exist in connec- 
tion with the loaning or forbear- 
ance of money,” he continued. “In 
the sale of goods on a deferred 
payment plan, no such loaning or 
forbearance of money is involved. 
Installment financing transactions 
are nothing more or less than con- 
tract purchasing transactions. 

“Some of the court decisions we 
have assembled involve only in- 
stallment sellers and buyers, but 
most of them also involve a finance 
company. These decisions are all 
to the same general effect. Most 
of them were rendered by state 
supreme courts, and one by the 


supreme court of th 
States.” an 


Willys’ Dealer 
Organization Is 


At 2-Year Peak 


TOLEDO.—M. J. Golden, sales 
manager of Willys-Overland Mo- 
tors, Inc., announces that Willys’ 
dealer organization is the largest 
in two years. 

“As of May 15 we had under con- 
tract almost 2,200 outlets represent- 
ing our products in the domestic 
market,” Golden said. “This is an 
increase of 74 percent over the 
highest number of outlets we had 
during the 1939 model year, and 
also ahead of the number under 
contract during the 1938 model 
year.” 

Both Joseph W. Frazer, presi- 
dent of the company, and Golden 
are making frequent visits to 
dealers and distributors through- 
out the country in order to keep in 
constant touch with national mar- 
ket problems and conditions. 


GMC Truck Sales 
Show Sharp Gain 


PONTIAC.—Truck sales to con- 
sumers in the United States by 
General Motors Truck and Coach 
during the third period of April 
exceeded the same period of 1939 
by 14 percent, and the comparable 
period of 1938 by 96 percent, it is 
announced by J. P. Little, vice- 
president directing sales. 

April as a whole exceeded April, 
1939, by 37 percent and bettered 
April, 1938, by 130 percent. 

Sales during March, 1940, which 
were the best since June, 1937, were 
exceeded in April by 12 percent. 


Nash Adds 57 Dealers 


DETROIT.—Appointment of 57 more 
new Nash dealers during April was 
announced last week by W. A. Blees, 
general sales manager. Nash has ap- 
pointed 427 new dealers since the 


and! beginning of the current model year, 


Blees said. 


We are Always in the Market 


TO BUY 


Automotive Surplus Materials 


FOR CASH 


Box No. 212, AUTOMOTIVE NEws, Detroit, Mich. 
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Op IO Sane 
THREE REASONS WHY OWNERS ARE ie: 
sold 10 Willys EVERYWHERE BOOSTING THE 1940 WILLYS / 


sold 10 Willys 













“I am going 
through my to send some 


recommenda- 1. WORLD'S LOWEST PRICED FULL-SIZE CAR! In most states Willys costs business to 


men te army from $100 to $170 less than the same models of “All Three.” your dealer.” 









| men W. O. Tribble, 
| Lewis K. Smith, 2. OVER 30 MILES TO THE GALLON in the Official Gilmore-Yosemite Service® 


Wholesaler a ‘ Station 
ee Economy Run. Willys record was 30.05 miles per gallon. Social Circle, 


= 3. ONLY PASSENGER CAR WITH 100,000 MILE OR 3 FULL YEAR GUARANTEE! = 


Guarantee also applies to Willys trucks. 














THOUSANDS OF OWNERS ARE “SELLING” FOR YOU WHEN YOU BECOME 


A WILLYS DEALER. Already well over money-making Willys organization. Clip the 
2000 aggressive automobile merchants are coupon and mail it to me today for full de- 
benefiting by the tremendous goodwill and tails of our 


I 

1 

J 

| 

1 

“JOE” FRAZER, President | 

Willys-Overland Motors, Inc. 
Toledo, Ohio 

Please send me details of the | 

Willys franchise right away. | 

| 

| 

| 

| 

I 

| 

1 






—— = ee eee eee ee ee ee 


word-of-mouth salesmanship of enthusiastic guarantee and PN ic enhiaueanciicn 
Willys owners. Already Willys sales are more — dealer po 
% nchise. 
than 100% ahead of sales at the same point ranchis Co on 
in the last model year. Join the fast-growing, Willys-Overland Motors, Inc. “ns ca 
or 
State_______. Pre 


MAKE MONEY WITH WILLYS THE BEST CAR FOR MOST PEOPLE! -___ = aaa 1 





